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The Strong and Logical Place of 
“Turn Footwear” 


IXTEEN PER CENT of our shoes are turn made, 

according to the census of 1910; 41 per cent are 

McKays, 32 per cent are welts, and the remainder are 
metallic fastened or pegged. 

Total production of turn shoes is 26,000,000 pairs, 
of which 14,000,000 are fer women, 11,000,000 are for 
misses and children and 1,000,000 are for men, boys 
and youths. 

Total production of turn slippers for infants is 11,- 
000,000 pairs; for women, misses and children is 
6,000,000 pairs and for men, boys and youths is 1,700,- 
000 pairs. 

Turn shoes are generally divided by the trade into 
two classes, the staples, such as little light footwear for 
the growing feet of small children, and light, flexible, 
roomy footwear for tender feet of old folks. Some 
staple styles in turn shoes, by the 
way, have not changed in 50 
years. The other class is made 
up of novelty styles, such as 
dress boots and party slippers. 

The economy of turn shoes is 
now subject to thorough investi- 
gation. Manufacturers contend 
that turn shoes, properly made 
and properly worn, have their 
proper place in the economy of 
the shoe trade. Some economists 
urge that turn shoes take sole 
leather that is wanted for army 
footwear. 

The Government has taken all 
leather of 8% iron or heavier, 


The turn shoe 
is the acme 
of expression 


of American 
style. 





which circumstance will tend to reduce the supply of 
sole leather suitable for heavy sole turn shoes. It is, 
by the way, desirable to use a heavy sole on a turn 
shoe, because of the channel that is cut in it for the 
stitches. Very likely, ingenious shoe men will find a 
way to make good turn shoes with soles of the weights 
of leather under the weight of that required by the 
Government. 

Besides, there will be many of the heavier weight 
soles that will be rejected by the Government, and that 
may be used for turn soles. 

People in the South, and in Latin American countries, 
like the turn shoes, because of their lightness and 
flexibility. The ramifications of the uses and manu- 
facture of the turn shoe are many. There is wisdom 
in the decision not to eliminate them totally. Some 
restrictions based on the results 
of the investigation of the turn 
shoe situation may prove advan- 
tageous, to the shoe trade, as well 
as to the leather conservation 
movement. But it may be that 
best results would be had by de- 
veloping improvements in turn 
shoes. The limits of American 
ingenuity in shoemaking have by 
no means been reached, and 
there are chances for betterment 
of turn shoes, as well as in all 
other types of American foot- 
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Exact width of 8-iron sole which can be used for turn 
footwear. Above this iron all prime sole leather taken 
by Government. 


The turn shoe is the acme of 
expression of American style in 
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footwear. Our turn shoemakers excel in fine effects in 
footwear, presenting new features in footwear that not 
only delight the eye of the well-dressed women, and 
get the admiration of the man who looks upon a well- 
turned ankle, but that furnish models for the popular- 
priced lines of welt and McKay shoes. 

It is well to keep strongly in mind this acme of 
expression of American style, even during times of war, 
for it is style as well as workmanship that gains and 
holds for us a position in the export trade. Paris is 
not lagging in its effort to maintain its position as the 
fashion centre of the world, a position of great im- 
portance in the export trade that France will have after 
the war, when buyers of the world flock to Paris for 
the newest fashions. 

America wants after the war that the shoe buyers 
of the world shall come here for the styles in footwear 
that excel. To cripple the men who design and de- 
velop styles, as do makers of turn shoes, might have 
the effect of handicapping us in our development of 
foreign trade, during the war, and when peace comes. 


A SPECIAL BURDEN ON 
LEGITIMATE PUBLICATIONS 


E have yet to see or hear of any standard, well- 
founded publication having a large general circu- 
lation throughout the country, which did not protest 
against the oppressive special war postage tax, levied 
upon publishers alone, and amounting to an increase of 
as high as 800 per cent, according to arbitrary zones. 
No publisher with a real circulation could truthfully say 
that such an increase was not a serious matter to him. 
A circulation which is partly or largely camouflage— 
smoke wreaths blown in the eyes of prospective adver- 
tisers—of course would not be much affected by the 
increase, any more than it has been by added costs of 
paper and printing and every material and immaterial 
element which enters into the producing of a periodical. 
This is a poor time to be laying special burdens on 
the spread of useful information, especially in a form 
which chops the country up into sections, by arbitrary . 
division lines. 





To Give Stability and to Conserve Leather and Labor 
Resolution Passed by the Retail Shoe Dealers’ Association of New York, Inc. 


First—That all light colored leathers be discontinued, and that colors of shoes be limited to black, white, medium 


brown, dark brown and dark gray. 


Second—lIt is recommended that the variety of patterns be such as to utilize all materials available, using. 
economical cutting patterns on small skins and expensive cutting leathers, the patterns to include cut-off vamps, 
three-quarter seam vamps in place of full seam vamps, favoring for women’s shoes circular and straight line fox- 
ings in place of full quarter patterns, two-piece quarter patterns on low cuts in place of one-piece quarter patterns, 
eliminating crimped tongue effects*and recommending the use of two-piece tongue and vamp patterns. 

Third—We recommend the discouragement of the creation or introduction of all new style lasts for the Spring 
1919 season, except where conservation of material is possible. 

Fourth—That we encourage the use of materials other than leather for shoes, wherever such materials may 


be used without injury to the consumer. 


It is further resolved that the members of the Retail Shoe Trade pledge themselves to the earnest support of 
the Government of the United States and express the feeling that the psychology of the people themselves is a won- 
derful factor in what we are aiming at. Already our styles are growing more substantial, plain and in accordance 
ewith the spirit of the times, and we believe that in the long run, the public may well be trusted in this as well as 
in other matters with due vigilance for the welfare of the country, provided that they are kept well instructed and 


informed about the general conditions that prevail. 


John Slater, Samuel Frank, H. Dougherty, Chas. L. Thompson, Jas. E. Meade, Andrew Geller, Arthur Joseph 


Committee. 
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PARIS STYLES 
IN WAR TIME 


ROM. our foreign office in Paris we receive color 

sketches and descriptions of the footwear in style 
vogue in that great fashion center. Can it be that 
Paris has found the solution for true war-time economy 
in the diversity of leathers and the variety of patterns? 
Bearing on the style situation abroad we have in this 
week’s mail a letter from a soldier, once a “Recorder” 
representative, and this paragraph is significant: 

The young girls over here are most particular about 
their shoes, and have taken an especial interest in pretty 
footwear in locations where Americans are quartered. 
I have seen many unique types—including inside lace 
boots. Before the war most all of France must have 
gone to Paris to make purchases, or at least that 
class which cares anything about style. Now when- 
ever it is possible they travel to Paris, even though 
traveling of the public is limited. When this war ts over 
look for a great demand from France for our American 


styles. Val A. Schmitz, A. F.C., 


General Headquarters Am. Ex. Force, France. 


THOSE AMERICANS OF 
-GERMAN DESCENT 
EFORE this country entered the war there was 
much truculent talk by certain elements as to the 
“millions of German birth or descent” here, who 
“would be heard from” if Uncle Sam dared to resent 


being kicked in the face. Well, some of them have 
been “heard from”; here are the names of a small 


group: Bucher, Bauer, Clausing, Diehl, Diercks, 
Eckel, Gerhardt, Gerl, Gottenberg, Kneipp, Kobus, 
Bosch, Schuh, Spies, Schwartz and Weber. Sixteen 
American soldiers bearing German names, out of a 
total of 53, lost on the Moldavia, on their way across 
to help whip the Kaiser! It is regrettable that the 
fortunes of war checked them in mid-career; but the 
roll of their names should be an assurance to the doubt- 
ful, if any there be, and a warning to our enemies. 
Yes, Americans of German descent are being “heard 
from” every day; and ninety-nine hundredths of them, 
let us hope, will escape casualty and come back to us, 
even better citizens than they were before the lunacy 
of Germany’s rulers challenged the world’s peace. 


WHERE IS THE CLERK 
WHO DOES NOT WORK? 

NCE again that backwoods theory arises and asserts 

itself, that “storekeeping” is not work. And of 
all people, it is General Crowder who seems to have 
the hallucination. He classes “sales clerks” with for- 
tune tellers, ball-players, gamblers and other non- 
producers as being “near-loafers,” who must get at 
something harder in the way of a job, or go to the front. 
Some of the sergeants who have done full day’s work 
in fitting recruits with shoes might perhaps give the 
general a few points as to whether the job involved 
real work or not. 





Interpretation of Orders of Provost Marshal-General Crowder 
No Official Statement Issued 


“What is a clerk” under the new rulings of the draft orders issued by Provost Marshal-General Crowder? 
“A store clerk is a non-essential” —provided he is between the ages of 21 and 31, class notwithstanding. 
Now the rush of men, not on first call for army service, has swamped the labor employment offices of Govern- 


ment, state and business. 


To get under cover, and this is meant in no disparagement of the young man with responsibilities of a family 
to support, the rush is towards office jobs, routine work with pen and pencil, and a minor pay envelope. 

And so it goes—no official classification as to non-essential work! Results—confusing. 

Now, if in your community there is no cry for war supply or shipping workers, and you are really physically 
unfit for heavy work, go frankly to your local draft board and ask the advice of the men who have in their charge 
the selection of men for the army. There is every reason to expect a fair interpretation on their part of what you 


are to do. 
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Resolutions on Turn Soled Footwear 


Presented to the War Industries Board by A. C. McGowin, President Council 
of National Defense, Shoe and Leather Industries 


r our opinion such a drastic measure would be en- 


tirely uncalled for, serving no purpose as to con- 
servation of leather or man power, and in addition to 
that working a great hardship on certain classes of men 
who have made this class of work a life long labor and 
who if at this late date are turned to other occupations 
will seek other lines of work rather than be converted 
to the manufacture of welted and machine made shoes. 


It is claimed that turn shoes are undesirable, in that 
they require soles that at present are in demand for 
Government work; further, that they are not as serv- 
iceable as welted or McKay sewed shoes. 


Can Make Serviceable 
Turns with Lighter 
Weight Soles 


We wish to go on record as re- 
futing these claims, as soles of 
from 7 to 8% iron can be used in 
making serviceable turn soled 
shoes, which is within the Gov- 
ernment’s regulations for civilian 
footwear, and “scratched” soles 
of heavier weight are in abun- 
dance and, indeed, one-half of the 
turned shoes made today are 
made from this class of leather, 
which leather does not meet the 
Government’s requirements. 

Regarding the wear of a turned 
shoe as compared with other 
methods of manufacture, all 
things being equal, they will 
bear a very favorable compari- 
son. 


Uses One 
Less Sole 


Regarding the conservation of 
sole leather as between turned 
soles and other methods, the 
turned shoe uses one complete 
sole /ess than the other methods of manufacture. 

Thread, tacks, nails, cement and sundries are re- 
quired in less quantities for turns than for welts. 

Conservation of man power. From the standpoint 
of man power required in the production of shoes, more 
pairs per man can be produced on turn shoes than on 
welt shoes. 


Too Great a Burden 
on Other Processes 


If the manufacture of turn shoes was eliminated and 
the entire burden of production for footwear in this 
country was throwa upon the welted method, the short- 


rarete 
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An expression of opinion by workers in a turn factory 
—It was so pertinent that we photographed it for 
the “Recorder.” 


age of welted operators would cause a resultant ad- 
vance in labor prices, which would make a material in- 
crease in the ultimate cost to the consumer of all types 
of footwear. Furthermore, we do not believe that there 
would be enough welt makers in the United States to 
produce the number of pairs necessary to supply the 
civilian demand. 

In facing the situation of an increased production on 
the welted end, assuming that we eliminate the turn, 
the services of the turn man could only be used in a 
very limited way. Furthermore, it is a well known fact 
that it would be utterly impossible to equip factories 
with shoe machinery to cover our requirements, or to 
obtain space for this increased installation were the 

equipment obtainable. 


A Case of Class 
Legislation 


The element of class legisla- 
tion is one of the most potent 
arguments against the discon- 
tinuing of the manufacturing of 
turn shoes. There are hundreds 
of factories and many whole 
communities which exist entirely 
on the moneys earned by the 
workmen, or operatives, who 
make turn shoes. An illustration 
of this is the city of Haverhill, 
Mass., alone, where there are in 
the neighborhood of 10,000 turn 
operators. This represents a 
population of 50,000 people who . 
exist by the moneys earned by 
these operators. There is in the 
we city of Haverhill an investment 
representing millions of dollars, 
which, should the manufacture of 
turn shoes be discontinued, would 
be practically valueless. It would 
throw this entire community and 
many other similar communities 
into a situation whereby their 
means of livelihood would automatically and arbitrarily 
be taken away from them. The investment loss would 
be incalculable, and their loss in lasts and patterns 
would be a total loss. 

In addition to the total loss of the turns to meet the 
additional volume of business on welts and other 
methods of manufacture, it would require a very great 
number of additional pairs of lasts for those proc- 
esses and defeat the purpose of wood conservation. 


id 


Hard Work 
a Minor Factor 


Regarding the strictly hand-made shoe, it is so in- 
finitesimal that it cuts no figure whatever in conser- 
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vation. It would not be an important factor for con- 
serving man power, as the type of men in this trade are 
almost exclusively men advanced in years who have 
had no other occupation during their life, and cannot be 
converted to other sources of livelihood. The small 
custom shops are run exclusively on this class of work 
and would of necessity be forced to close, serving no 
conservation of man power. 

We would also draw your attention to infants’ and 
children’s shoes, up to the age of 314; it is imperative 
that they be made by the turn method. This also ap- 
plies to a shoe for women advanced in years who re- 
quire shoes soft and pliable. 

Take our great South and Southwest as an example 
of the need in certain communities for turned sole shoes. 
For many years they have used no other type of shoe 
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throughout the country that the consumer will not take. 
Although strenuous efforts are being used to dispose oi 
these shoes at extremely low prices, indeed they are 
being offered much lower per pair than they can be 
produced for today, and the entire idea would defeat 
the purpose of stabilizing the stocks in the retailer’s 
hands. 

The above presentation of a statement of facts rela- 
tive to the advisability of discontinuing the manuiac- 
ture of turn soled shoes and hand sewed shoes during 
the period of the war, after most careful study, were 
unanimously adopted by the Executive Committee of 
the National Shoe Retailers’ Association jointly with 
other representative retailers throughout the United 
States and a very full representation of the manufac- 
turers of shoes of the United States, after an all day 

session at the Hotel As- 





and it would put a bur- 
den upon these people to 





“The resolutions of the joint meeting of the 


“I feel just as I always have, that if we show a 
the authorities at 


“The turn situation is settled for the present, 


As I understand it this requisitions all leather 
As this leather would ac- 


tor, New York City, 
Tuesday, May 21, 1918. 


Big Times Ahead 
in Rochester 
From July 8 to 13 


The Rochester Style 
Show to be held at the 
Powers Hotel from July 
8 to the 13th, promises 
to be the largest and 
most enthusiastic ever 
held in the Flower City. 

So eager has been the 
desire of representative 
houses to be present at 
this show that an entire 
extra floor at the Powers 
Hotel has been engaged 
in addition to the origi- 
nal allotment. 

The following are the 
firms who to date have 








made their reservations: 
Pfister & Vogel Leather 

, John Fenton Shoe 
“% Co. J. J. MacMaster, 


A. C. MeGOWIN, 
President 
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force them to wear the 
stiffer welted and ma- Turns to Continue Subject to Use 
chine sewed shoe and 
would surely bring a of Leather Less than 8, Iron 
storm of protest from 
gD Ti gi sO as Needed by Government 
try. 
— — | agency at Bos a oy 
I uesday y st, were present to the ar In- 
can = ae dustries "Board (Mr. Stout, chairman of the leather 
“ " end of it) at Washington, May 24th, and I am as- 
; Summing up the situa- sured that no drastic action of any sort will be taken 
tion briefly, we wish to against the interests of the entire shoe industry with- 
state that in our judg- ' out eer opportunity being given all parties 
ment the turn is not to interest 
be classed as an imprac- willingness to co-operate with 
tical shoe. It compares See oe of our industry will be 
favorably in wear with made to suffer greatly. 
shoes of the perce weight excepting as it is affected by the general order is- 
of other construction and sued from Washington on Thursday, the 23d, that 
contrary to statements no leather measuring eight and one-half iron and 
that have been made it is upwards at —, - < bend — sold for 
. ° any purpose whatever ess used in the construc- 
— on - tt Pye tion of government shoes and war materials. 
em _ re-sole a a 
paired economically. of that oO and ~ wl for the present—covering 
i j a peri of two months, 
Ry rn. y; poor cumulate beyond the needs of the Government, no 
SNCS, WE Beg WH Say & doubt, it will be released for use in the civilian 
this time that from all ade.” 
information obtainable Signed 
about this class of foot- 
wear as offered to our 
allies, they have proven A 


anything but a conserva- 
tion of labor and leather 
in that the shoes have been introduced by the Gov- 
ernment, made by the manufacturers and put upon 
the shelves of distributors and there they remain as 
the people will not buy them. And at the present time 
the footwear in France was never so dainty and beau- 
tiful as it is today. To a lesser degree the same may 
be said of England and to fully as great an extent as 
France for the Dominion of Canada. Such samples of 
shoes as we have seen are not at all inviting for appear- 
ance or for comfort, and we recommend that no action 
be taken at this time along the line of producing a so- 
called “Liberty shoe.” 

For the information of your Honorable Board we 
might say that there are millions of dollars’ worth of 
just such shoes as you would proceed to construct for 
the Liberty shoe on the shelves of all of the distributors 


Geo. J. Wilson, Mc- 
Elwain, Morse & Rogers, Joy, Clark & Nier, Inc., C. P. 
Ford & Co., Trostel Leather Co., Rochester Shoe Mfg. 
Co., Seamans & Cobb Co., C-Saw Shoe Co., Flexible 
Shoe Co., Empire Last Works, Utz & Dunn Co., The 
Shoe Retailer, Moore-Shafer Mfg. Co., Rochester Last 
Works, H. Gitterman & Co., Stewart & Potter Co., The 
Menihan Company, Leach Shoe Co., Sherwood Shoe 
Co., P. W. Minor & Co., Dunn & McCarthy, W. B. 
Coon Co., Williams, Hoyt & Co., Goodyear Tire & 
Rubber Co., John Kelly, Inc., C. D. Brown & Co., F. 
Hecht & Co., E. P. Reed & Co., Dayton Last Works, 
New Castle Leather Co., A. J. Anderson, Inc., Hygrade 
Shoe Works, Ohio Leather Co., Blum Shoe Mfg. Co., 
Desbrow Shoe Mfg. Co., “Boot and Shoe Recorder.” 
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LAUGHTER cuts, or gashes made in hides and 
skins by men removing the pelts, waste great quan- 
tities of leather substance annually. It is a waste that 
might be prevented in part, and is being done in some 
foreign countries, and is in need of attention from 
U. S. Government officials who are devoted to eliminat- 
ing waste, or converting waste into materials for the 
winning of the war. 
Here is proof, both photographic and of record, 
of the waste caused by slaughter cuts. 
A cut sole is shown with a slaughter cut right across 
its forepart. This sole is of union leather, ten iron 


Weight, tanned from a 
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One of the Greatest 
Wastes 


Slaughter Cuts Destroy Millions of Feet of Hides and Skins 
Which, if Saved, Could Be Made Into Good Shoes 


hides and skins annually. Some tanners of fine leather 
throw out as many as 60 per cent of their skins as 
unsuitable for their best goods because of slaughter 
cuts, grub holes, barb-wire scratches or like defects. 
Such skins, of course, are used in poorer grades of 
leather. 


Careless Flaying 
of Calves 


Of slaughter cuts in calfskins in particular the fac- 
tory magazine of a leading leather company says: 

“The take-off of a calfskin is a very important feature, 
and one which is having a 
great deal of attention to- 





country hide. In good and 


condition a 
25 


respectable 

sole like this is worth 

cents, or 50 cents a pair, 

wholesale. In its present 

condition, with a slaughter 

cut across its forepart, it is 

worth a nickel. 

The Crime 

Against Economy 
Nobody would think of 








putting such a sole on a 
pair of shoes. The slaugh- 
ter cut goes right through 
the grains The sole would 
not wear, not even if it were put on a pair of shoes. 
The best way to use it is to cut it down to a small size 
sole, and to throw the slaughter cut section into the 
scrap leather pile. 

The next pictures a split from a country hide. If 
this split were in good condition it would be worth 
20 cents a foot, and at least three pairs of good low- 
price shoes could be cut from it. But it is full of 
slaughter cuts, and is worth what few cents the rem- 
nant man will pay for it, and it will puzzle a cutter 
how to get a pair of good shoes in from it. 


Poor Skinning at the 
Slaughter House 

The holes in the split were all made by the farmer 
who took the hide off the cow. His knife cut through 
the hide. The slaughter cut in the sole was caused 
the same way. This split, and this sole, show only a 
few of the millions of slaughter cuts that are made in 


For the lesson it tells of wastefulness—This picture is shown to 
the merchant who wonders why country hides in his community 
have so little market value. 


day. The animal is usu- 
ally hung up by the hind 
foot, and’ a slit made the 
length of the body. It is 
very hard to start the pelt, 
and a knife is used to sep- 
arate the pelt from the 
body of the calf. Now, 
that is the cause of a lot of 
damage. In the old days 
when a pelt was no partic- 
ular part of the body in 
money value, the idea was 
to get it off as quickly and 
as cheaply as possible; so 
that the men used the knife freely, without any 
great amount of care. Gradually, as the value of the 
pelt increased, it became evident that a lot of money 
was wasted in careless flaying, and a most determined 
effort is today in force to minimize this great fault. 
So efficient have the packers become on this point that 
their loss from poor flaying on a calfskin is very small. 
Recently this matter is having attention in foreign 
countries, particularly India. Some pelts from India 
look as if they had been hacked off with an axe.” 


Abattoir Workmen Abroad 
Fined for Excessive Cuts 

Men who handle hides and skins say that France 
and England, as a war measure, are taking steps to 
reduce the number of slaughter cuts in hides. One 
story is that in France a man who makes more than 
three slaughter cuts in any hide is liable to a fine. 
There is precedent for fining a man for making slaughter 
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cuts, for way back in John Endicott’s day, in 1642, 
the General Court of Massachusetts Bay Colony en- 
acted the following law: 

That no butcher, by himself or any other person, 
shall gash, or cutt, any hyde of oxe, bull steere, or cowe, 
in the flaying thereof or otherwise, whereby the same 








Cut sole spoiled by the slaughter cut across ball. 


shalbee impaired, or hurt, on paine of forfeiture for 
every such gash, or cutt, in any hide or skin, 12 pence. 


Demonstrators the 
Proper Remedy 


“Yet,” says a Boston dealer in hides and skins, “it 
would not be fair to fine a man for making slaughter 
cuts in hides if he hadn’t the skill to remove the hides 
without cutting them. It would be better to send ex- 
perts in flaying among farmers to demonstrate to them 
the methods by which a hide or skin can be removed 
and prepared for the market. It is possible to take 
off a hide without a slaughter cut in it. The packers 
do it. That is one reason for the higher price of packer 
hides and of leather made from packer hides. The 





A message, through the shoe merchant, 
to the farmer boys, who kick at the high 
cost of shoes but are themselves in part 
responsible for such waste in leather. 
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leather without slaughter cuts makes up into more shoes 
and better shoes. If shoe merchants realize that many 
shoes gave out before their time because of the weak- 
ness in the leather caused by a slaughter cut, which 
cut being on the flesh side-of the leather is unseen, they 
would rise up and join in a movement to demand the 
elimination of slaughter cuts. It would be an excel- 
lent measure for conserving our supplies of hides, skins 
and leather.” 





Low Cuts as a War Economy 
“We've got to make a drive on low cut shoes for 
1919, and that is all there is about it,” remarked a 
Lynn factory manager. 
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“From a given quantity of leather I can make twice 
as many low cut shoes as I can high cut boots. Also I 
can save on labor, linings, threads, eyelets, laces and 
top facings by so doing, and turn out shoes faster, too. 

“Both leather and labor we must save, as a war- 
time measure. We can save them by making oxfords 
instead of boots. Certainly we must make a drive on 
low cuts for the spring and summer of 1919.” 





Firestone President of a Rim 
Company 
Harvey S. Firestone, president of the Firestone Tire 


& Rubber Co., has been elected president of the Fire- 
stone Steel Products Co., Firestone Park, Akron, Ohio, 





HARVEY S. FIRESTONE 


which company takes over the manufacture of de- 
mountable rims for automobiles and motor trucks, and 
will expand the business to include the manufacture 
of other metal automobile accessories. ‘Thus Akron, 
besides being a rubber production center, will figure 
largely in the steel industry. 





N. “_ Shoe Stores 


Chas. Morris, Odin, Minn., shoe department. 

Alfred Johnson, Nash, N. D., shoe department. 

L. H. Conradson, Burt, N. D., shoe department. 

Sam Hoffman, Pine City, Minn., shoe department. 

Lewis Benson, Cambridge, Wis., shoe department. 

Jos. Kremenschky, Washburn, N. D., shoe depart- 
ment. 








Paris Finds War-Time Solution in Diversified Leathers and Patterns 











Maes \ | i | Pm 
il i) | ( ve 
Wi 7 


it Mi ail 
" Wi 


ics 


tons | f 


(ug 





in fp 
{ \ i Nt 




















June 1, 1918 


BOOT AND SHOE RECORDER 31 


Style All the While 


Paris Smiles in Footwear Fashions 


Features of footwear fashions in Paris observed by 
the “Recorder’s” correspondent reveal the French art 
of combining the beautiful and the economical. Styles 
show true Parisian charm and novelty, and at the same 
time true French economy. Evidently Paris, in war- 
time economies in footwear, does not retire to its sabots 
or wooden boots. 


Among the novelties which Paris designers present 


are black and white combinations, blue kid shoes, in- 
lays, overlays and fancy stitching, novelty tongue and 
buckle effects, side trimmed shoes, Scotch ties and, of 
course, high heels. 
Recorder Paris Office, 2 Rue des 
Italiens, Paris, May 13, 1918. 
TYLES in shoes have changed but little within the 
last six months. The low shoe still holds the lead, 
but is worn chiefly in the oxford tie style or in the well- 
known single strap slipper. This latter style is much 
in evidence and is used extensively both for street and 
house models. 


Termed a 
Sandal-Slipper 


Lately sandal slippers have been enjoying some suc- 
cess. This style of sandal, which is a combination of 
the high heeled slipper with a sandal toe and face, was 
launched by Premet, the well-known Paris dressmaker, 
at the time of their opening. Since then it has been 
taken up by many of the smartly gowned women and 
is being quite extensively worn in black and white 
combinations here at Nice. 

The black and white combination still holds good 
for all styles of shoes. 


Black and White 


in Combination 


The single strap black patent leather slipper shown 
by Hellstern, with perforated band and underlay of 
white around the top, is extremely popular. This model 
is also worn in white kid or buckskin, with a perforated 
trim showing underlay of black. 


High heeled slippers, tying with a bow over the instep, 
in white kid with toe in black patent leather, are also 
popular. 


The Fancy 
Scotch Tie 

A novelty effect in black and white is sometimes seen 
in the Scotch tie. This, it will be remembered, is an 
oxford tie with an elongated tongue turned back to 
conceal the lacing. These ties are now shown in white 
with tip and tongue in perforated black patent leather. 


Bronze and Brown 
in Slippers 

Bronze kid is also enjoying considerable success and 
is extensively worn in single strap slipper models. 

Brown stockings are much worn with black patent 
leather slippers. White is invariably worn with shoes in 
black and white combinations. 

There is a conspicuous absence of toe ornament of 
any description on slippers for either street or house 
wear. Colonial ties, however, when worn, show enor- 
mous buckles of handsome cut steel, these used both 
on ties in white kid or suede, as well as in black patent 
leather or taupe colored buckskin. 

Regarding the use of suede and buckskin, shoes in 
these leathers are well liked, but for the most part are 
made of what is called “faux daim,” false buckskin, 
namely chamois skin. 


An Outside 
Trim Effect # 
Recently a one-sided trim of slippers and ties have 
been launched. That is to say, models in single strap 
slippers have been seen worn with a large double bow 
of wide ribbon attached at the side of the strap con- 
cealing the button. Colonial ties in black patent leather 
with a tongue ornament of plaited black ribbon velvet 
rooted in a rhinestone ornament at the side of the toe 
have also been brought out. Both of these styles, 
however, have been reproduced in popular priced models 
only and are not endorsed by the high-class makers. 





Styles Shown in Paris by Leading Makers Illustrated on Opposite Page 


Reading top to bottom, on left: 

1. Oxford in chamois kid with patent leather tips. 

2. Novelty boot in white suede with patent trimmings—clocking 
of black silk. 

3. White buckskin oxford with patent trimmings. 

4. Blue kid with collar of darker blue leather. 

5. Champagne colored kid over a vamp of patent. 


6. (Boot in carton at bottom of page.) White suede boot with 
perforated calfskin trimmings. 

7. (Top of page, right.) Scotch collar oxford, side lace, of chamois. 

8. Fancy boot in tan colored suede with patent trimmings. 

9. Novelty slipper, gray kid and black patent tips. 

10. Tan suede pump with white calf trimmings. 

11. Gray suede novelty oxford, patent trimmings. 
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Old Colony Advertising Club Elects 
Officers 

The annual meeting of the Old Colony Advertising 

Club, held Thursday last at the Walkover Club, Brock- 


ton, was one of the most enjoyable ever held. 





WALTER G. DENNISON 
Elected President Old Colony Advertising Club 


Walter G. Dennison was elected president, and Major 
Charles T. Cahill vice president. Arthur L. Atwood, 
secretary, and Robert G. Reed, treasurer, were 
re-elected. 

Mr. Dennison, publicity manager for Rice & Hutch- 
ins, served one year as president in the earlier days 
of the organization. He succeeds President William 
T. Card, who presided at the meeting and banquet. 
A vote of thanks was extended to the management 
of the Walkover Club and to Supt. Clark for having 
made it possible for the club to meet at this beautiful 
place. 

The banquet was a regular one. Several guests were 
present. The baseball game was abandoned owing to 
“wet grounds,” but bowling proved an acceptable sub- 
stitute. The prize winners were F. W. Spollett, Harry 
W. White, Carl B. Thorlacius and I. Wendell Gammons. 


New Shoe Stores 

P. Monte, Falls City, Neb. 

Gosell & Son, Hawick, Minn., shoe department. 

Brett’s Shoe Store, 1310 11th Ave., Altoona, Pa. 

Sterling Shoe Store, 509 Main St., Syracuse, N. Y. 

Samuel Hoffman, Pine City, Minn., shoe department. 

White Shoe House, F. B. Cain, Manager, Waco, Tex. 

Peter Miller & Sons, Charles T. Miller, proprietor, 
330 Main Street, Poughkeepsie, N. Y. 
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The Boston Style Show 
Fifty Models Measured for Footwear 


Some idea of thé scope of the Boston Shoe Style 
Show, which is to be the mid-summer feature at the 
Copley-Plaza Hotel, can be had by learning that some 
fifty models were measured for footwear this week. 
The fact that fifty pretty girls could be found in any 
one city with model 4B feet speaks well for the Cin- 
derella-like character of the feet of that city. Especially 
is this true when you consider that no advertisement. 
was necessary to bring them to the headquarters of 
the Boston Style Show—one girl told another, and the 
quota was soon reached. 

An expert foot measurer taped the sizes so that the 
specifications sent each manufacturer would insure 
perfect fitting values on the fashion runway for the 
five nights of July 8 to 12. 

The preliminary detail of correct fitting, correct 
style making, correct costuming and the planning of 
the model show is but one phase of the Boston Shoe 
Style Show. Leading shoe manufacturers of shoes and 
leather in New England will have opportunity to show 
to the largest attendance of buyers to the Boston mar- 
ket the leathers and finished products prior to their 





PERFECT FIT ACHIEVED 


Boston Style Show models selected this week for 4B styles 
to be shown on Fashion Runway July 8-12 


being shown on the runway. If a merchant wants to 
see a particular shoe, it is arranged so that style can 
be featured the same evening. The buying sessions 
are from 10 A. M. to 10 P. M., with the style show 
from 8 P. M. to 10 P. M. 
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Great 
Progress 
in the | 
Arts of i 
Window 
Salesmanship 






































Making Your Win- 
dow a Better 
Salesman 


This weekly service of window 

displays and show cards is one of 

the greatest helps to “getting more 
shoes sold right.” 








DISPLAY man once boasted, “Give me a few 
shoe cartons and a shoe stand or two and I'll 
make a display equal to any along the street.” 

This man had been displaying shoes for many years 
and really could develop some good displays out of 
these materials and a few years ago could make his 
boast good. He can’t do it today. There has been too 
much progress in the profession of displaying merchan- 
dise of late years for any man to do good work with- 
out proper accessories. 

A few years ago when a bolt of cheesecloth and a 
paper of pins constituted all the materials the display 
man needed our friend could equal the best, but in 


these days of modern ideas and with the multiplicity . 


of materials he is behind the game—a long ways 
behind. 


The Foundation of an 
Effective Display 

There are fashions in window decorations as much 
as there are in shoes. The shoe dealer that continues to 
use his polished, panelled and mirror background of 
five years ago shows a reluctance to follow in the foot- 
steps of progress. 

Panelled wood backgrounds will continue to be in- 
stalled. Something is 
needed to keep the 
dirt and dust out of 
the window and to 
make it possible to 
ventilate it. The 
panelled background 
does this admirably 
well, besides, it’ 
serves aS a perma- 
nent background on 
which to hang the 
temporary settings. 

















these handsome backgrounds. They are as necessary 
as formerly and as effective for showing some classes of 
shoes. But their continuous use regardless of the styles 
of shoes placed on display and regardless of the season’s 
needs is due to only two things, either to a reluctance 
to hide the expensive background, or an ignorance of 
the needs of change in the display setting. 

A golden oak background without some screen or 
other accessory as a foil is not suited to the showing of 
tan shoes. The tan shoe requires a setting with a 
contrasting background to bring out its full color and 
the actual outlines of the shoes. 

A handsome mahogany background cannot be 
equalled for richness of coloring and effect, but after 
all, it is not an effective background for the showing of 
black shoes, but cannot be beaten for bringing out the 
best lines in a white shoe display. 

Contrast is needed to bring out in prominence the 
shoes, or any merchandise for that matter, that is to 
be shown in the window display. The writer recently 
passed a window in which were shoes on display, the 
outlines of which could not be distinguished from the 
outer edge of the sidewalk. As many people walk at 
that distance from the window its effectiveness was 
curtailed, and we cannot afford these days to curtail 
our window’s effect 
on business. On the 
other hand we are 
striving in every 
way to make the 
windows more effec- 
tive business bring- 
ers, to make them a 
better sales force. 

A background fin- 
ished in ivory or 
white enamel makes 
a splendid contrast 

(Continued on 


























We do not advo- 
cate doing away with 








page 37) 
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Why Has So Much War Time Publicity Been 
Done by Pictures? Liberty Bond, Red Cross, 
Army and Navy Enlistment Calls—All have 
been covered by illustrated poster campaigns. 











No. 812, 25¢ 


Conservative Styles| 


for Business Men— 
Comfortable Oxfords for Warm Days 
T an—Black—Calf—Kid 


HERE is real after dinner rest all the day 
long for your feet in these several lines of 
Oxfords. The lasts have that built-to- 

order feeling which goes with custom work and really the 
only way you can tell that these are not custom shoes is 
by the prices. The difference in that line is all in favor 
of your pocket-book. 


Take for instance the Banker. 

It is a great favorite in tan calf or light weight kid. 
It is cool and light on the feet, there is plenty of good 
toe room and makes a real dressy appearance—$7.50 


The Copley is another popular one—not quite so rounded at 
the toe, just a little more style but none the less comfortable. 
This also may be had in black or tan calf or tan kid—$8.00. 


Other styles on the same order range in price from $6.50 to $10 


We realize that when you take time from your 
Just a business to shop you want a particularly 


Word on snappy brand of service. We stand ready to . 


Blank’s — supply just this and it is safe to say that you 
Service may buy better in shorter time at Blank’s than 
you have otherwise found possible. 


BLANK’S 





No. 813, 25¢ 


Real News! 


Good Shoes at 

Moderate Prices 

“Moderate prices” these days are a rarity 
and it is therefore with real pleasure 


that we announce this opportunity for 
= to make a real saving in your shoe 
bi 


Snappy English toes of the very newest 
styles in tan and black leather and fibre 
soles. 


$4.00—$4.50—$5.00 


Insert Your Store Name Here 

















UU ree i thee ELD 
No. 814, 25¢ 
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Because—Pictures are at once the strongest and 
the simplest medium for conveying a message 
—you'll find these cut illustrations work the 


same way, too. 
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Service 















No. 815, 25¢ 


For Street Wear 
and Vacations 


Stylish Pumps at 
Moderate Prices 


Medium high heeled 
pumps in handsome 
shadesoftan—ingray, 
black and white. Slim, 
snug fitting lasts. 


$4.25, $4.75, $5.00, $5.50 


PPRECIATING the prac- 
tically universal call for 
this popular style of foot- 

wear, we have this season put in 
a greater than ever stock of 
pumps and we are now offering 
you an extraordinary opportun- 
ity to get fitted out in your foot- 
wear needs for the season. 

Don’t let this opportunity get by 
you, as others will be quick to 
pick up the good things. 


Sport and Tennis 
Shoes 


We have a very complete display of rub- 
ber and fibre soled recreation shoes in all 
sizes. Ask to see them when you call. 


$3.50—$6.00 


Insert Your Store Name Here 
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DO TET 
No. 816, 25c 


The Military Note 
in Women’s Oxfords 


Trim—Smart—Snappy 


HESE smart Oxfords are 
typical of the spirit of the 
day—they are both dressy 

and businesslike. Made for the 
maximum in comfortable service 
and are at the same time fashion- 
ably correct. 

Made in tan calf with fancy 
punched wing tip, military heel, 


slim last— 
$6.50 


It is a style which will please 
you and one which you will 
want when you see it. 


Insert Your Store Name Here 





























No. 817, 25¢ 


White Pumps 


‘The Ideal Summer Footwear 


HE cool daintiness of white pumps 

is one of the real delights of Sum- 
mer, and nowhere will you see so 

many dainty pump styles as at Blank’s. 


White fabrics are coolest and should be 
chosen whenever possible to conserve 
leather, 


$3.50, $4.00, $4.50, $5.00 


BLANK’S 




















These newspaper cuts 
are for sale, without 
reading or prices, at 
25c each. Postage paid. 
Cash to accompany 
every order. 











No. 818, 25¢ 
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Neolin Soles 


Trade Mark Reg, U 


he demand for 
Nedlin-soled 
shoes is firmly es- 


tablished and grow- 


ing rapidly. If you 
are not ready to 
supply this de- 
mand which it has 
cost you nothing to 
create,you are over- 
looking an abso- 
lutely certain 
profit. 








1; is true of Wing- 


foot Heels. They 
too are firmly es- 
tablished in public 
favor. People ash 
for Wingfoot 
Heels. ‘Therefore 
sales are quick and 
profitable. Wing- 
foot Heels are 
guaranteed to out- 
wearall other heels. 





The Goodyear Tire & Rubber Co. 


Akron, Ohio 


June 1, 1918 
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Great Progress in the Arts of 
Window Salesmanship 
(Concluded from page 33) 
for tan and black shoes but requires a touch of color to 
make it effective for showing white shoes. This can 
be secured by using drapes of darker tones of color, 

screens, etc. 

We have mentioned these facts so that the merchant 
who hesitates to use temporary backgrounds may think 
over the matter and with the facts before him make a 


decision with regard to the changes display men be- 


lieve should be made. 


New Art Style 
of Background 


The background shown in Figure 1 is along the new 
art style. This is very popular at the present time, 
poster art having driven out almost every other school 
of art for the time 
being. 

We may say be- 
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out a frame, but will require a supporting frame-work 
at the back to prevent them from buckling or bend- 
ing. The conventional poster trees set in front of the 
narrow panels are cut-outs. These are cut out of wall 
board and painted in the colors desired. Poster art al- 
lows the foliage of the tree to be blue or purple as 
well as green so that some good color effects may be 
secured. 


Keep the 


Colors Light 


One word of caution to the color artist. Keep the 
colors light. All colors seem to look darker after being 
placed in the window. Often just a trace of color in 
white will give the best tone or shade to use. Keep 
the colors light. 

This background could easily be decorated with wall 
papers. The central panel could be finished in a panel 
design. Perfectly plain papers or papers having a very 
small and faint trace 
of a pattern are pref- 
erable. Large pat- 








terns whether in 





fore describing this 
background that the 
window display man 
may easily adapt 
this background to 
some other style of 
art if he desires, or 
he may use plain 
tinted panels instead 
of the more bril- 








stripes or floral de- 
signs must be avoid- 
ed altogether. 

The borders shown 
on the other panels 
can be made with 
wall paper “liners” 
in contrasting colors. 


Black and white 


i ~ 
AAS 
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liantly decorated 








designs are still good 











ones shown in the | ‘|| 


for summer displays 


IL J 











of shoes, black and 





illustration. 

This background 
consists of five pan- 
els, the central panel and two pairs all finished in new 
art style. The central panel has a rounded top. In- 
stead of this top a different effect could be used, say a 
pergola top, or a pagoda top, after the Japanese style. 
It could also be effectively finished with a straight edge 
and round corners in-a manner similar to the side 
panels. 

The central panel should extend above the side pan- 
els but below the tall, narrow panels. The height of 
the permanent window background will determine to 
a great extent the exact proportions to be used. 

The panels should be made of wall board when this 
is procurable as it gives the necessary width without 
any seams or joints to bother the display man. The 
central panel is shown with a wooden frame. This 
may be made of boards three to six inches in width and 
any thickness. This frame should be painted in the 
prevailing color scheme used in the window and just a 
little darker than the scenic panel’s prevailing color. 

The side panels and the narrow ones are made with- 


Fig. 2—A mid-summer window—how to build it explained. 





white being neutral 
shades will permit of 
the display of any color of shoe if a darker or lighter 
background effect is produced than the shoes shown 
directly in front of it. 

The small illustration shows an arrangement of lines 
and squares in black and white that could be utilized 
in a black and white design with the setting shown in 
Fig. 1. 


For Summer 
Displays 


The skeleton setting shown in Fig. 2 is suggestive of 
a very pleasing background for the spring and sum- 
mer showing of shoes. This setting requires a drop 
curtain, either plain or scenic. A rich effect.can be 
secured by using plush drapes for this purpose if they 
are on hand. 

The frame-work may be made of wood or wall board. 
It consists of two pillars or posts with a connecting 
base and top cross-piece. The fancy panel and urn 
are cut out of wall board and inserted in this frame. 
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READY RIGHT NOW! 


Can Ship Promptly 








STOCK No. R 3255 
Growing Girls’ Cocoa Brown, Lace, 


EE Ps 6.0 ode cden snes oo $2.50 
STOCK No. R 3254 


Misses’ Cocoa Brown, Lace, English 


Bie Deer OD Bs + 46044 06bae ces $2.10 


STOCK No. R 3253 
Misses’ Cocoa Brown, Lace, Medium 
eee Oe Buna ck ocans neseet $2.10 


STOCK No. R 3252 
Child’s Cocoa Brown Lace, Medium 
OR, GG Bla scctkvivctdsian $1.85 


STOCK No. R 3251 
Infants’ Cocoa Brown, Lace, Medium 
wee, ON Bek civectacnesse Onn $1.60 











And these are but a few of the 
Snappy, Timely, Popular-Priced Styles 


OUR NEW IN STOCK DEPT. 


Sample Offices: Sample Offices: 
New York City, 


Atlanta, Ga, Victor Shoe Company = "=="... 


708 Central Bidg. Grak Bid 


Albany, N. Y., SALEM, MASS. Philadelphia, Pa., 


62 Hudson Ave. 44 North 4th St., 
Room 9 


Louisville, Ky., In Stock Department, 212 Summer Si., BOSTON Norfolk, Va.,  - 
22 Kenyon Bldg. 114 W. Plume St. 
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The color scheme of such a window may be varied, of 
course, and might include almost any shade or color 
in existence. It should, however, not be bright. It 




















Window Card No. 1 


should not be too dark. - It should not be more attrac- 
tive than the merchandise shown in front of it. 

Very often the window setting is so handsome and so 
prominent in the window that the merchandise is over- 
shadowed. This is of course not at all desirable, as the 
functions of the windows are to sell shoes, to sell the 
shoes on display. Unless it will do this the window is 
a failure. Even taking into account the advertising 
value of a handsome and attractive setting it must sell 
shoes as well or be a failure to a more or less degree. 

Tones of gray having a slight tinge of blue in them 
would be a very pleasing and suitable color scheme to 
follow. Cream and tan would perhaps prove as beau- 
tiful but would not be so cool in appearance and the 
summer displays should suggest coolness. 





AYoung Man's . 

SHOCS 
Must Reflect the Military 
Style 
















Window Card No. 2 
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The Season of 
Outdoor Fixtures 


At the right in Fig. 2 is shown a wicker stand and 
bird cage. The season of porch furniture has arrived 
and it may be well to have some of the new wicker and 
raffia furniture and fixtures used in the windows at this 


time. 


Window Cards 
for the Week 

Window cards to be effective must be attractive. At- 
tractiveness does not necessarily mean that the card 
must be embellished with ornaments, but it will be 
found that some ornamentation, however slight it may 
be, will add much to the attractiveness of the card. 

Card No. 1 is made doubly attractive by the unique 
border design. A study of-this border will disclose that 
it consists of a few rays at the top, a sail boat at the 
left and a lighthouse at the right. 

Card No. 2 is timely and the sentiment can be used in 
connection with any style of shoes that reflect the mili- 
tary style so prevalent at the present time. The soldier 
boy can be drawn on the card or may be cut out of an 
illustration and pasted on. The costume could be in 
color, khaki for the clothes and tan for the shoes, with 
gold for the insignia on the cap. The background ‘of 
foliage may be roughly painted in as shown in dark 
green or in tones of green. 

Card No. 3 is to remind the shoe dealer that he 
should not forget that the children’s department should 
be boosted sometimes—in fact, always. Children wear 
out shoes more quickly than grown-ups. Hence the 
opportunities for sales are greater. Why not go after 
this business systematically instead of just taking what 
comes along? 





Kiddies 
Play Shoes 
Should be 














Window Card No. 3 
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WHAT WE ADVERTISE WE 


CAN SHIP—AT ONCE. A 
FULL VALUE PROPOSITION, 
THAT WILL PAY YOU. 






oes 


LITTLE TOTS 
(TRADE MARK REGISTERED) 


FAIRY 47 Infants’ Button, White 


OUR “FAIRY” SHOES, COLT 
Cabretta Top, No Heel, a > 
-5 . 


PATENT LEATHER GD. acivavccenssanbavacin sat 
¥ 4 ite FAIRY 147 Children’s Button, 
a 4 Ton, No Heel, 90 Last, = White Cabretta Top, Wedge Heel, 

Mh én desasstatecesaaaaee $1.25 Turn, D, 8-8......ccccseees $1.30 


WHITE BUCK 


FAIRY 30 Infants’ Button, No 
Heel, Tip, Turn, D, 1-5..... $1.25 


FAIRY 130 Children’s Button, 
Wedge Heel, Tip, Turn, as 


FAIRY 230 Children’s Button, Ex- 
tension Wheel Edge, Spring Heel, 
Tip, Turn, C-D, 8%-11...... $2.00 


FAIRY 530 Infants’ Button, No 
Heel, Plain Toe, Turn, D, 1-5,$1.25 


FAIRY 630 Children’s Button, 


FAIRY 137 Children’s Button, 
White Buck Top, Wedge Heel, 
90 Last, Turn, C-D, 3-8....$1.50 





FAIRY 237 Children’s Button, 
White Buck Top, Extension Wheel 
Edge, Spring Heel, 91 Last, Turn, 
Ca CUR occccscscacscuns $2.00 


FAIRY 537 Infants’ Button,- White 
Buck Top, No Heel, 91 Last, Turn, 
i OD davinsccsenacosammads $1.25 





FAIRY 637 Children’s Button, A 
White Buck Top, Wedge Heel, Style 130 STYLE 637—Also Wedge Heel, Plain Toe, Turn, 
91 Last, Turn, C-D, 3-8....$1.50 “arene CE DD kecccccccesenetced $1.50 


GRIEB SHOE MFG. CO. SSSTREET PHILADELPHIA, PA. 
































iene iain - E2222 2 22 2S Ss se 
_ ASSISTING RETAILERS — 3 (QPROTECTS YOUR 

i. ' 2 

= is a big part of our work. a 

: Every business day there comes to our notice, cases 9 

= of retail concerns whose conditions can be im- bl 

= proved by a few suggestions and some good sound ; 

: advice. oI 

E Our Credit Advisory Department is giving this assistance ¥ 

= to retailers without charge and our files are full of letters a 

Z thanking us and acknowledging the constructive and help- a 

3 ful work that we are doing. % 

Z By helping retailers we are helping business. . 

: a 

: » 

: . 

: 7 

Fe egy: 

2 — With this device, which fits any shoe maker’s knife, greater 
= © cutting leverage is obtained, consequently the workman 
= @ can go through tough leather with a good, clean cut. 

= s — - aluminum and can be adjusted to any position 
= = on knife. 

: The Credit Clearing House = Retails at 3S5e each 

: “Builder of Better Credits” , 3 Why Not Order a Trial One Now? 

z Offices in all important cities = 

3 Executive Offices: 440 Fourth Ave., New York, N. Y 4 FRANK W. WHITCHER CO. 

E ae « 10-18 Albany St., Boston, Mass., U. S. A. 

5 a On ne os 
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pe Tity! 
THE LUNDIN SHOE, “Sigur” Tae THROUGH 














The popularity of 


“fauna 
SHOE 


has made it necessary for us to 
call in all our salesmen. 


We have booked Fall delivery or- 
ders for our entire factory output. 


Our Fall Catalogue is being 
mailed, showing “InStock” num- 
bers which can be shipped on 
order. 


If your copy is not received 
promptly, please write to us. 











"| 











‘laa -MAULDIN Co, 


MANUFACTURERS ST.LOUIS,U.S.A,._ 
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-EMINENT AS A 
SHOE azo’ LEAT 
center of the West 














is embraced in 
MENS, BOYS, LITTLE GENTS, 
WORK SHOES, DRESS SHOES 
WOMENS MEDIUM and 
DRESS SHOES, CHILDRENS 
SHOES, LEATHERS 9 
FINEST QUALITY 








Milwaukee Is Pre-eminent! 


Milwaukee is a live, virile American city—pro- 
gressive—awake. As a productive shoe and 
leather centre Milwaukee is at the very front—a 
complete market in merchandise and in service. 







Its leadership is maintained by— 







BRADLEY & METCALFCO. NUNN & BUSH SHOE CO. 












Men’s ‘, ~ — Work Men’s and Boys’ Work 
an ‘ess Shoes and Dress Shoes 
F. MAYER BOOT HOE 
SaebairY == OGDEN SHOE COMPANY 
Makers of Honorbilt Fine Welted Shoes for 
Shoes ty? ae Wom- Men 
en an mn 
THE MENZIES SHOE co. ‘ 4LBERTTROSTEL &SONS 
— > 4 i Fine and Service Leathers 
PFISTER & VOGEL WEYENBERG SHOE MFG. 
LEATHER CO. COMPANY 
Shoe Upper, Sole, Harness Men’s and Boys’ Work 






and Glove Leather and Dress Shoes 





! 








Your daily business battle 
requires 


“High Test” 


Ammunition 
“N-B” shells are 
99% 


effective 














Manufacturers Men’s and Boys’ Army, Work, and Popular-priced Fine Shoes 


NUNN & BUSH SHOE CO. 
-Milwaukee 
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] TEXTAN SOLES 


LIT Y FEATURE 
STYLISH 


SHOES 










The walking enslavement of stiff, unyielding footwear is banished by 
Textan Soles. . 

It also snaps up the fashion, its plasticity allowing the shoemaker to 
control his work to the utmost. 

Textan Fibre Soles do not stretch or warp—they are moisture re- 
sisting and prevent slipping. 

The progress. of Textan is inevitable, it is a shoe-making refinement 


(i on a par with the other improvements in women’s apparel. 
Every season sees more big manufacturers coming out with Textan 
FRaSe ann Soled boots, oxfords and outing footwear. 
In buying remember the name Fibre Soled isn’t a quality assurance— 
Dieten Sated ‘Bias the trade mark Textan is what you want to see. 
wear is found 


among the better 
class of women’s 
wear. 


THE B.F. GOODRICH 
RUBBER COMPANY 


AKRON - - - ° OHIO 
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BOOTS AND SHOES 


Steady Production 
at the Factories 


Notwithstanding the fact that the 
retail demand for rubber footwear 
at this time is mainly for women’s 
footholds and light rubbers, and 
that even in these the call is light, 
the shoe merchants are concerning 
themselves about deliveries of the 
orders they have already placed 
with manufacturers and jobbers. 
The manufacturers are bending 
their energies just now in making 
up boots and arctics on Govern- 
ment contracts, and all the employ- 
ees who are adept in this heavy 
work are placed exclusively on 
these lines. But on the lighter 
footwear, on which female help are 
accustomed, the production goes on 
apace to the full limit of the ca- 
pacity of present forces. These 
forces are somewhat reduced, so 
many women workers having been 
tempted to leave rubber factories 
(as well as other factories) to work 
in the munition plants, or in indus- 
tries distinctly of military necessity, 
where large wages are promised. 


RUBBER RESTRICTION 


Causing Anxiety 
Among Shoe Men 


Yet there are some misgivings, on 
the part of shoe merchants regard- 
ing the ultimate filling of their or- 
ders, because of the restriction of 
importations of crude rubber. Al- 
ready there is a seeming scarcity of 
free rubber in the leading markets. 
However, it is believed to be a fact 
that the leading footwear manufac- 
turers have large supplies of crude 
rubber on hand, are assured all the 
rubber they need to fill army and 
navy contracts, and will have their 
share in the allocation of the 25,- 
000 tons which will come in the first 
three months of the restrictive plan. 
This should give the shoe merchants 
reasonable assurance of receiving 


The 
















Rubbe 





all their goods by the time they are 
needed, with the possible exception 
of boots and arctics, and even these 
should come then, or later, unless 
the Government gives further orders 
in heavy footwear. 


TENNIS LINES 


Will Sell Well 
From Now On 


Every shoe man is talking terinis 
at this time. While trade is already 
brisk in some places, it has hardly 
started in others, but there is no 
doubt of a big demand all through 
the Summer. The trend toward 
economy is one warrant of tennis 
sales, especially in the cheaper lines 
for children; and in the finer lines, 
distinctly stylish, there is bound to 
be a continued demand away late 
into the Fall. 


CRUDE RUBBER 


Market Very Quiet 
Little Doing 


The crude rubber market is in an 
unsettled state, with a demand 
which has absorbed the greater part 
of all spot stocks. There are prob- 
ably less than 100 tons of free rub- 
ber, the rest being kept by the 
brokers or importers for their. spe- 
cial customers. The larger manu- 
facturers are not buying, thus sus- 
taining the opinion expressed above 
that they now have, or are assured 
they will have their full share, and 
sufficient for a large percentage of 
their requirements. With Brazilians 
and plantations restricted, dealers 
are turning their attention to the 
other varieties, and such stocks of 
these as are in the country are being 
rapidly absorbed. Naturally under 
the increased demand, prices have 
advanced, and are very firm. 

We quote: Upriver fine, 68c; 
islands fine, 59c; upriver coarse, 
40c; islands coarse, 27c; caucho 
ball, 40c for upper, 36c for lower; 
cameta, 28c; first latex pale crepe, 


Realm 
Market Review of Rubber 
Footwear, Supplies and Prices 


a 
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63c; smoked sheets, 62c; brown 
crepe, 60c; centrals and Mexicans, 
- 39c; guayule, wet 35c, washed and 
dried 48c. 


SCRAP RUBBER 


Prices Somewhat Higher 
With Business Slow 


The fixing of crude rubber prices 
has not had so marked immediate 
effect on the scrap rubber market 
as was expected. Collectors held 
out for advances, and dealers raised 
their quotations to reclaimers, but 
the latter showed real -or assumed 
indifference, and held back from 
purchasing any more heavily than 
in former recent weeks, with a con- 
sequence that while the market is a 
little higher than a few weeks ago, 
it hasn’t run wild as some people 
expected. Dealers are offering for 
scrap boots and shoes 81% to 85¢c, 
‘trimmed arctics 6144 to 6lc and un- 
trimmed arctics 514 to 5I4c. Col- 
lectors’ offers to dealers are at a 
margin below these quotations. 


New Shoe Stores 


Carl Rustan, Nevis, Minn. 

Croon & Null, Craig, Ia., shoe de- 
partment. 

“Gardner’s Bootery,” Colorado 
Springs, Col. 

Fred H. Opie, 26 West Main St., 
Westerly, R. 1: 

J. L. Anderson, Pillager, Minn., 
shoe department. 

Frank H. Berthel, South Main 
St., Washington, Pa. 

Traveler Shoe Store, 779 Chapel 
St., New Haven, Conn. 

The Farmers’ Co-operative Union, 
Upland, Neb., shoe departmeni. 

Montgomery Shoe Co., Musca- 
tine, Ia.—107 East Second St. 

Petot Shoe Co., 28 East High St., 
Springfield, Ohio—R. W. Pickering 


in charge. 
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WARNING! 


IDEAL CANVAS LEGGINGS 


There is a great demand today for Ideal Leggings. 


Look for These Labels 
When You Buy Leggings 


Then you will be sure of buying 


(U. S. Army Standard) 


Meet it by selling those you know are right. 
To meet this great demand 


We Have Granted Licenses 


to several manufacturers permitting them to pro- 
duce these leggings in accordance with our patent 


rights. 


| 











Trade Mark. 


DIRECTIONS:—tTo ad- 
just this Legging properly 
you must set the legging so | 
that stud is 
front. Made by 


Rosenwasser Bros., Inc., 


ideal Spring Puttee | 
| 


Patented 
26,1908 

Dec. 27,1910 

Mar. 28, 1911 





directly in| 


| 
| 
| 
| 


| Long Island City, New York | 
| : 





ideal Spring Puttee 





Trade Mark. 
DIRECTIONS:—To ad- 
just this Legging properly 
you must set tne legging so 
that stud is directly in 


front. This gging is 
manufactured under Li 
cense granted by Rosenwas 


ser Bros., Ine. 
ments will be prosecuted 
te the full extent of the 
aw. 





ROSENWASSER 


Long Island City 


BROS., Inc., 


New York 

















THE REINFORCED— 
AN E-Z WALK 
ARCH SUPPORT 





We have made this model expressly for a medium- 
priced seller—full size plate—nickel plate finish 
with groove to reinforce and make it strong enough 
to hold a heavy person. 


Guaranteed to give satisfaction. Order now through 


your jobber. 
$8.50 Per Dozen 


THE E-Z WALK MEG. CO. 


62-70 W. 14th St., New York, N. Y. 
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BUY 


WHILE 


THE 


BUYING IS GOOD 


Women’s extra heavy felt Everetts. Quilted 


satin innersole—chrome outsole. 


We have a special shipment due to arrive 


July Ist. 
100 dozen black 
100 oxford gray 
100 ” wine 
50 ” pink 
50 ” lavender 
50 > old rose 
50 ” light blue 
Sizes 3 to 8 


While they last 8714 cents per pair. 


Better get your order in now. 


ae 


LAING, HARRAR & CHAMBERLIN 


43 N. 3RD ST., 


PHILADELPHIA, 


PA. 
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OSTON 
UYERS 
UIDE 
for 
1918—1919 


THs is the new edition of our annual cor- 

rected list of shoe manufacturing and 
wholesaling concerns having offices and sample 
rooms in Boston. 

It gives location of manufacturing plants 
and addresses of Boston headquarters. 

Its circulation of 3000 copies among the 
most influential buyers in the country’s re- 
tail trade makes the Guide a valuable adver- 
tising medium for the production and jobbing 
branches of the shoe industry. 

We can accept a limited number of one- 
page, half-page and quarter-page advertise- 
ments for it. 

Obtain full information and advertising 
rates from RECORDER salesmen or direct 
from our offices. 
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tous 
Sole 








HERE are no Style limitations in the 

SL use of Nedlin Soles. They belong as 

rightfully on the daintiest feminine boot as 
on the purely utilitarian shoe for men. 

And in addition to this style adaptability Nedlin 


Soles have these three unusual qualities: /omg wear, 
Hexibility and waterproofness. Remember this when 


specifying soles. 


The Goodyear Tire & Rubber Company, Akron, O. 


Medlin Soles 


Trade Mark Reg. U.S. Pat. Off. 
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HERRY LEADERS 

and all the other popu- 

lar styles are in our Stock 
for quick delivery. 

When you feature the Craw- 
ford Shoe in your window and 
interest your customers in it, 
you give your wearers better 


values, you make quick sales 
and you add loyal customers. 



















At the top of this page 
we reproduce a seven-color 
window feature. Are you 
interested to know more 
about it? 










No. 
515 


CARLTON 
Model 
CHERRY CALF 


Carried in Stock for imme- 
diate delivery. Sizes 5 to 11. 
Widths 1, 2, 3, 4....... $5.85 


CHARLES A. EATON COMPANY 
BROCKTON MASS. 
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Manufacturi 





and Merchandising, Develop~ 
ments im America’s Shoe Centers 


LMM 


New York City 


IN THE 
HOSIERY FIELD 


Mill Production 
Handicaps Business 


Brown-Durrell Co. of this city 
say that the hosiery business for the 
present year shows the largest vol- 
ume ever experienced by the house. 
The principal difficulty is that of 
getting merchandise. The higher 
grade lines, principally silk stocks, 
are the most difficult to obtain. The 
demand is strongest for brown, 
gray, white and black, and the 
shortage is due to limitation of mill 
production. Owing to motor truck 
deliveries, they are having very lit- 
tle trouble in getting the goods into 
the warehouse after they have been 
produced, and they have been rath- 
er fortunate in getting their own 
shipments out on time. The out- 
look for the Fall is for continued ac- 
tivity along about the same lines 
and grades as those represented in 
the present season’s business. 


THE FABRIC QUESTION 
FEARS OF SCARCITY 


Producing a Somewhat 
Panicky Market 

Mr. Garbe of the cloth house of 
J. Einstein, said a few days ago 
that there seems to be evidence of a 
somewhat panicky condition on the 
part of the manufacturing trade re- 
garding the supply of cloth, and or- 
ders coming to them are somewhat 
insistent upon immediate delivery, 
which is indication of this. Of 
course everybody appreciates that 
Government requirements are abso- 
lutely first, but he does not believe 
that the Government has any desire 
tc destroy a civilian enterprise or 
to inconvenience it any more than 
is absolutely necessary. There will 
be a question of cloth delivery with- 
out a doubt, but there is some pos- 


sibility that the trade is overbuying 
in fear of failure to get goods, and 
there is also a possibility that or- 
ders are being duplicated with vari- 
ous concerns, the idea being to take 
in the first goods that arrive. This 
would also mean that there is a 
larger apparent demand than an 
actual one, so there is little doubt 
that cloth will be available, although 
no one pretends that it will be plen- 
tiful at the time of Fall cutting. The 
situation regarding prices is very 
undecided on account of there being 
no available prices on yarns in ad- 
vance, so that they are taking or- 
ders at the present time only with 
a provision that prices are to be 
fixed later. Many orders are coming 
for cloth out of stock, but these or- 
ders have to be refused or amended 
so as to accept delivery when de- 
livery is possible, very likely in 
July. Later developments seem to 
show that the lining requirements of 
the Government are not so drastic 
as was at first supposed. The Gov- 
ernment requires twills only and 
they of certain weights and alto- 
gether in the gray, not the bleached 
products. This leaves open to the 
general trade twills of lighter weight 
and all the drills, so he felt while it 
may be necessary to use a less de- 
sirable lining material, there is little 
fear of there being no such materials 
available. 


NEW QUARTERS 


Necessitated by 
Expanding Business 

The show rooms in the new home 
of the K. M. Stone Importing Co. 
have recently been completed -in 
the details of arrangement and dec- 
oration, and constitute one of the 
most artistic arrangements that can 
well be imagined. The color scheme 
is in light gray and white, and with 


that distinct touch of Oriental em- | 
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bellishment that fits in so well with 
the general character of the mer- 
chandise carried by the _ house. 
Many compliments have been ex- 
tended to the management on the 
new quarters, which in addition to 
their beauty of appointment are 
particularly well adapted to the dis- 
play of the line of fancy slippers 
and boudoir novelties to which the 
line is largely confined. Mr. Stone 
stated that they have recently 
opened a factory in Newark for the 
manufacture of boudoir slippers, 
cretonne novelties and the like 
made by the light McKay process. 
The new plant has a capacity of 
about 100 pairs a day and will not 
conflict in any way with their fac- 
tory or bench made turn goods that 
is located in Brooklyn. 


AUCTION SALES 


Well Attended 
by City Dealers 


The shoe auction house of Henry 
Lilly Co. is holding specially attrac- 
tive sales and the attendance is 
unusually large and bidding spirit- 
ed, indicating clearly that the trade 
is anxious for merchandise. All 
sorts of Summer goods, including 
oxfords and low cuts in colors, pat- 
ent leather, white and tennis lines, 
are eagerly absorbed as they are of- 
fered, and as the house has a large 
number of consignments at the pres- 
ent time, the Wednésday and Fri- 
day sales are particularly interest- 
ing now. 


Puttees Active 
for Military Wear 


Mr. Spears of the Solo Shoe Co. 
is nOw away on a six weeks’ trip 
covering the South and some cities 
of the Middle West. The house re- 
ports a marked increase in the de- 
mand for military canvas leggings. 
This type is permissible for the 
wear of the private soldier, and 
with the new draft about to: ‘be 
made they are looking ‘for a good 
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Wi be 
ens Shoes Py 


STOCK DEPTS <> 


IS AT YOUR SERVICE 


THE STETSON SHOE CO.iNC 
Soutw WEYMOuTH,MASsS. 

















HENRY LILLY CO. 
88-90 Reade Street - New York 


The Only Exclusive 
Shoe Auction House 











For all rough, wet eet, A-1 
quality. Soles shaped oA 4.3 
Curve sakes walking Bolen 
Great for garden wear. 7" enaid ‘Ta 
J builders and big mone 
1 slippers. Write for 
WORKO ure. 
Racine, Wis., tee S00 


(oRKO Wooden Soled Shoes 








MONITOR SHOE CO. 
66-68 Reade St. 
New York. -- N.Y 


















Mak. Ma ey 


5 2 2 elmo 
Turn Shoes 
ALEXANDRIA, VIRGINA. | 








SOFT SOLES 


A wonderful line 
for the Wholesaler 
All leather 3.25 up 
Canvas...2.75 up 


Nu Baby Shoe Co. 


F. Lyan, Mass. 











“SYSTEMS IN SHOE 
STORES 


Equipment, accessories, specialties ; 
what to use and where to get it, 
is a part of “Recorder” service to 








merchants. 
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deal of activity along these lines all 
through the Sumner season. 


ABRAHAM GROSSMAN 
DIES 
Jobbed Shoes for 
Twenty Years 

Abraham Grossman of 64 Reade 
Street died suddenly on Monday, 
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May 13th. He had been in the 
jobbing business for twenty years 
and was formerly located at 143 
Duane Street until the building was 
taken over by the Duane Shoe Co. 
His son is closing up his affairs. 
Anybody who has any claims will 
be paid in full at 2435 Eighth Ave- 
nue, New York City. 


Philadelphia 


SUMMER SEASON 


Starting Well 
with Retailers 


With the coming of the summer 
the retail trade is naturally finding 
a stronger call for such strictly sum- 
mer lines. The increased sale of 
white footwear is especially gratify- 
ing. Stocks on hand are quite com- 
plete and retail men are confident 
that business in white footwear will 
be up to that of last year. In other 
classes of footwear the call for ox- 
fords in browns and grays as well 
as black continues large. The supply 
of gray kid oxfords is very limited, 
and far below the demand. The 
brown stocks are in better shape and 
the retail trade is fairly well sup- 
plied. The shipping situation has 
improved and goods are getting into 
the stores more promptly. 


Factories 
Busy 


The factories of the Grieb Mfg. 
Co. are very active on both fall 
goods and present season lines. 
There are so many immediate orders 
on hand that considerable effort is 
required to get the goods out and 
it is not always possible to put as 
much effort into future business as 
they would wish. 


Colored Stock Scarce 
in Women’s Factory 


Mr. Waters of Ziegler Bros., com- 
menting upon fall season’s outlook, 
says that the principal difficulty 
with the factory is that of getting 
a sufficient amount of desirable col- 
ored stock. Leather manufacturers 
are sold ahead on this and the skins 
which they are compelled to work up 
do not seem to be as good in all in- 
stances as they would be found in 
normal times. The factory is very 
busy on immediate work and some 
fall stock is being put in where a 
place can be made for it. 


JOBBERS WORKING 
UNDER PRESSURE 


With Goods Going Out Faster 
Than New Shoes Come In 


George H. West Shoe Co. finds 
business good enough but for the 
fact that manufacturers do not give 
them all the goods that they want. 
They are still anxious to receive 
low cuts of all kinds, particularly 
grays and browns in oxford cuts. 
Goods are coming in and are being 
shipped out as promptly as possible. 
There is fortunately a good supply 
of white footwear in sight and the 
house is able to take care of orders 
for these, a circumstance that they 
regard as a very satisfactory one in 
view of a strong white demand later 
in the season. Men are about start- 
ing out on their Fall trips and will 
show many gray and brown shoes, 
both with cloth and nubuck tops. 
A larger call is expected for Louis 
than for military heels, though 
there will be quite a sale of the lat- 
ter. This is more particularly a 
Fall than a Summer style anyway, 
and they expect it particularly in 
the all tan calf boots. 


TRUCK 
TRANSPORT 


Auto Trucks for 
Quick Service 


Frank Meany, of J. I. Meany & 
Co., which is the Philadelphia head- 
quarters for the Rice & Hutchins 
line, said a few days ago that they 
are receiving much favorable com- 
ment on the new women’s industrial 
shoe that has recently been put on 
the market. Business generally, he 
said, was quite active, the big de- 
mand being for brown kid and tan 
in both high and low shoes and ox- 
fords. So far as women’s goods are 
concerned the division between ox- 
fords and pumps is about 50-50. 
Stock is coming in fairly well and 
they have established a truck line 
direct between Philadelphia and 
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Boston. This truck can bring in up 
to 150 cases at a time, and with ex- 
press shipments to assist them are 
able to keep stock in at least reason- 
ably good shape. 


HIGH CUTS 


Wanted for 
Fall Delivery 


Mr. Elkin, of M. Elkin & Co., 
said a few days ago that they could 
sell twice as many shoes if they could 
make them, despite very high prices. 
‘They are getting out all of the shoes 
that they can, but labor, overhead 
and decreased production means at 
least 30c more a pair. 

Their present work in the factory 
is largely on immediate delivery 
goods. Most of their advance fall 
orders have already been placed and 
these show a good proportion both 
of colored and black, all being high 
cuts. 


THE WAR CHEST 


Drive Most 
Successful 

The recent War Chest Drive was 
very well organized, including a di- 
vision of work in the various indus- 
tries as well as the house to house 
canvass. The committee in charge 
of collections for the War Chest con- 
sisted of J. I. Meany, W. H. Weimer, 
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Jr., and George Masters in the shoe 
field. The results of their efforts 
formed a very substantial contribu- 
tion to the War Chest. 


RAW STOCK SCARCE 


And Kid 
Leathers Selling 


The Keystone Leather Co. is get- 
ting out about the same volume of 
stock as heretofore, but the raw ma- 
terial situation is further compli- 
cated by the necessity to obtain im- 
port licenses on goods coming in. 
As a consequence they are selling 
what they have, and can readily find 
a market for all of the glazed kid 
for which they can get raw skins. 
In addition to this they are making 
a quantity of glove leather and the 
new moccasin leather for Govern- 
ment use, so that the factory is work- 
ing to its limit. 

There is shortage in brown leather 
lines, but goods have been coming 
into the stores in better shape. The 
demand for oxfords in the New 
York market seems to be heavier 
than for some seasons past. Whether 
this is due to price considerations, 
or to a desire on the part of the 
general public to conserve leather, 
is not certain, but the fact remains 
that more oxfords are being sold in 
retail stores than heretofore. 


Rochester 


SHOE INDUSTRY 


Contributes Its Share 
to the War Chest 


Interest of Rochester shoe men 
this week in manufacturing, retail 
and jobbing fields centers in the 
drive to secure $3,750,000 for the 
Rochester War Chest. Ten thou- 
sand workers of Rochester are co- 
operating in a widespread city effort 
to secure an overflowing chest for 
the support of all charities during 
the ensuing year. Shoe men have 
rallied generously to the call for 
assistance. Practically every large 
factory and shoe store reports a 
100 per cent subscription among its 
employees. 

The executive committee in charge 
of the campaign asked workers to 
contribute the money equivalent to 
one hour’s work each week to the 
fund.. Others were asked to con- 
tribute at least 2 per cent of their 
incomes. One of the first subscrip- 
tions was for $10,000 by Albert B. 


Eastwood, president of William 
Eastwood & Son Company. Mr. 
Eastwood is a member of the execu- 
tive committee. Another early sub- 
scription was for $12,000 by Gordon 
E. Thing, formerly connected with 
the L. P. Ross Company. 


The Sherwood Shoe Company an- ~ 


nounces a 100 per cent subscription. 
Instead of asking the employees to 
contribute a sum of money each 
week, the factory. and office will re- 
main in operation an additional hour 
on Friday afternoon, and the wage 
equivalent for the hour will be con- 
tributed to the fund. In this man- 
ner, Frederick A. Sherwood, presi- 
dent of. the company, believes the 
need for 100 per cent co-operation 
on the part of all Americans for the 
successful prosecution of the war 
will be impressed on his employees. 
The employees themselves are great- 
ly satisfied with Mr. Sherwood’s 
plan, which may. be followed by 
other factories. 

Many of the subscriptions from 
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P. J. Harney Shoe Co. 


Factory, Lynn, Mass. 
Boston Office 
ELTS 183 Essex Street 
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Tober-Saifer Shoe Co. 


Creators of Novelty Shoes 


Oxfords and Pumps 
In Stock Ready to Ship 
Also Nifty Boots in All Lead- 


ing Shades 
Write for Samples 
1312 Washington Av., St. Louis, Mo. 








The House of Service 
Novelty Footwear 
IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 
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Women’s McKay and Welt Shoes, Stylish 
at all ——— and values that stand alone 
at their prices. 


Cotter Shoe Co. - - Lynn, Mass. 
B Sal . 212,Essex St. 














1508 WASHINGTON AVE. 
St. Louis, Mo. 


Novelties in Stock 
For At Once Shipment 








The Easiest Selling House Shoes 


Large Welts 
Stock Turns 


sux COMFORT “= 
Lane Brothers Co. atiart) Ave. Boston 








W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bid., Boston 


New York Office, 127 Duane St., Room 32 











The Line of 100 Styl 
‘of Comfort Shoes 


Women's Fiexible Welte 

and M and Warm 

Lined — Men's Slippers. 
IMSON BRO: 

. al, Beas, 
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High Quality Shoe 
Laces for the Manu- 
facturing Trade. 
Write for Samples 
and Prices. 


J.& B.SALES CO. 


470 Park Ave. 
- Mass. 





Worcester 











“UP TO THE MINUTE” 


Slipper Bows, 
Ornaments, Buckles, etc. 


D. T. DUDLEY & CO. 


66 Washington St. Haverhill, Mass. 












throughout South America means “These 
ae are the best of their kind for the 


South American market.” 


CASH PAID 


for shoe stores or surplus stocks of shoes 
or for other merchandise. Leases taken 
over. We will send a representative to 
investigate and make offer upon request. 


Max Kalter Mercantile Co. 
100-102-104 Grand St. New York City 
Phone Spring 9413 
































We buy quick and pay highest cash price 
for retail and wholesale stocks of shoes or 
any other merchandise. 

| ag A no object. 

For 80 years our specialty. 

Bank aa mercantile reference. 
BROOKLYN PURCHASING SYNDICATE 
FRANK WALKER, Proprietor 
610 Broadway, Brooklyn 
*"Phone, 2328 Williamsburg 


Bench 
Made 
$1.60 


for Colors 


Wm. Sumner Smith 
CHICAGO 













$1.40 
Black 








Insoles of all kinds 


Made by the House that 
makes good on deliveries 


Our brand is in demand 


fey Order from your Jobbers 
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shoe men have not been announced 
yet. It is believed that a very sub- 
stantial sum has been raised. Indi- 
cations are that the $3,750,000 will 
be greatly oversubscribed. Roches- 
ter shoe men in the various fields 
are public-spirited and have always 
taken a prominent part in civic 
movements. 


ONE HUNDRED 
PER CENT 


Subscriptions from 
the Factories 


Among the shoe factories report- 
ing a 100 per cent subscription are: 
Sherwood Shoe Company, John 
Kelly, Inc., E. P. Reed & Co., Utz & 
Dunn, Wright & Peters Company, 
Levinson Shoe Manufacturing Com- 
pany, D. Armstrong Company, Sen- 
eca Shoe Company, William Heiber 
& Son, The Menihan Company, 
Williams, Hoyt & Co., Leach Shoe 
Company. 

It is expected that before the cam- 
paign closes every one of Rochester’s 
shoe factories and stores will report 
a 100 per cent subscription. One 
hundred per cent means that every 
employee, officer and manager in the 
factory has made a contribution. 

Several of the large wholesale 
leather dealers whose main offices 
are out of the city have sent contri- 
butions to the Rochester War Chest. 
The United Shoe Machinery Com- 
pany of Boston sent a check for 
$1,000; A. C. Lawrence Leather 
Company of Boston, $500; H. E. 
Locke of Boston, $50. 

Eight teams of the Rochester Re- 
tail Shoe Dealers’ Association have 
been working in the campaign. 
Harry H. Phelan, president of the 
Association and leader of the teams, 
reports a 100 per cent subscription 
in nearly all the stores, with indica- 
tions pointing to a full subscription 
by all retail shoe workers before the 
campaign closes. 


Retail Stores Also 
Going Over the Top 


Among the stores in the boot and 
shoe branch that have thus far re- 
ported 100 per cent perfect are: 
William Eastwood & Sons, P. M. 
Van De Venter Boot Shop, S. B. 
Thing Company, William Pidgeon, 
Jr., William Pidgeon, Sr., William 
Brink, Walk-Over Boot Shop, both 
stores; W. L. Douglas, W. E. Miller, 
E. J. Esser, G. L. Snyder, Phelan’s, 
Newark shoe stores, Super-Quality 
store, Harry S. Smith shoe store, 
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Gould, Lee & Webster, Endicott, 
Johnson & Co., Dick & Dentinger, 
Morse shoe store, Sterling store, 
Martin Leckinger, R. H. Long, two 
stores; Culture Boot Shop, K. J. 
Klee, Voekl Brothers, A. J. Meyer, 
Fred L. Myers’ store, F. Warmuth, 
Schooland & Bauer, J. Gerber, J. 
Horwitz, Lingi Brothers, John 
Schmanke. In addition to subscrib- 
ing a perfect score, employees of 
William Eastwood & Son Company 
dropped $600 into the chest. 

The wholesale jobbers’ division of 
the boot and shoe trade includes in 
the perfect scores the L. P. Ross 
division of the United States Rub- 
ber Company, J. Heilbourn Com- 
pany, S. J. Hahn Company and W. 
E. Tuttle Company. 


Finders and Leather Houses 
Doing Their Full Share 


Wholesale leather and findings 
division include the United Shoe 
Machinery Co., Morton Counter 
Co., Booth Brothers Co., F. C. Page, 
Rochester Shank Co., Singer Sewing 
Machine Co., Rochester Top Lift 
Co., Empire Last Works, Rochester 
Heel Co. and Shinola Company. 

Among the individual subscrip- 
tions thus far announced are: Em- 
pire Last Works, $1,000; P. N. Van 


De Venter, $204; Emil J. Wesp, 
$1,200; George E. Woodcock, 
$1,000; Charles Winslow Smith, 


$2,000; Fred L. Myers, Sr., $120; 
Fred L. Myers, Jr., $48; Louis Lev- 
inson, $120; Newcomb-Anderson 
Company, $900; Sidney E. Wesp, 
$600; William Brink, $120; Flexible 
Shoe Company, $500; Leach Shoe 
Company, $400; Mrs. C. P. Ford, 
$300; W. B. Coon Company, $1,000; 
Elam Shoe Company, $300; Will- 
iams, Hoyt & Co., $75; E. J. Esser, 
$1,200. 


NEWS AND NOTES 


Of Interest in 
the Shoe Trade 

The award for loss of his finger 
made to Angelo Di Solvio, employed 
at the Menihan Shoe Company, was 
affirmed last week by the Appelate 
Division of the Supreme Court. De 
Solvio walked to the bench of a fel- 
low workman who had been drafted, 
with the intention of bidding him 
good-bye. His hand was caught in 
a cog-wheel and part of the second 
finger was amputated. Objection 
to awarding him compensation was 
made on the ground that his injury 
was not received in the course of his 
employment. Deputy Industrial 
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Commissioner Cyrus W. Phillips, 
however, awarded damages. 

Among the Rochester men ac- 
cepted as Y. M. C. A. overseas war 
secretaries is Joseph C. Durbin, a 
foreman employed by Joy, Clark 
& Nier, Inc. Mr. Durbin, who re- 
sides at No. 360 Cottage Street, has 
had considerable experience in ama- 
teur theatricals. After preliminary 
study and conference at Springfield 
Y. M. C. A. College he will go to 
France early in July. 

The will of Harry S. Smith, shoe 
merchant of Main Street West, who 
committed suicide on May 15, was 
admitted to probate last week by 
Surrogate Brown. Mr. Smith left an 
estate valued at $9,000. Of this 
sum $3,000 is bequeathed to a sister, 
Elizabeth McDowell, and the life 
use of $3,000 is given to another 
sister, Harriet Eggleston, with the 
provision that is she becomes a 
widow she will receive the bequest 
absolutely. Thomas Smith and 
Sarah Anderson, a nephew and 
niece, receive $1,500 each. 

The regular meeting of the Roch- 
ester Retail Shoe Dealers’ Associa- 
tion was foregone on Friday to en- 
able the members to solicit funds 
for the Rochester War Chest. Fri- 
day, May 24, being the date com- 
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memorating the anniversary of 
Italy’s entrance in the European 
war on the side of the Allies, a large 
celebration was held in Rochester. 
The War Chest teams of the asso- 
ciation took advantage of the day 
in soliciting funds from the Italian 
cobblers employed in Rochester shoe 
stores. Harry A. Phelan, president 
of the Association, reports nearly a 
100 per cent subscription among 
the Italian cobblers. 


WILL WORKMEN 
LEAVE 

Shoe Manufacturers 
to Make Munitions? 

The Central Employment Depart- 
ment, which was organized to secure 
help for the seventy-five large muni- 
tion factories located in Rochester, 
has announced a drive to secure 
6,000 additional workers within the 
next six weeks. Inexperienced help 
as well as skilled workers are sought. 
Representative Rochester shoe man- 
ufacturers predict that a drive will 
be made to secure the workers in 
shoe factories. It is expected that 
the Rochester shoe manufacturers 
will be forced to offer larger wage 
inducements to retail their help. 
Every factory in Rochester reports 
that it is crippled by the shortage 
of labor. 


St Louis 


GOVERNMENT 
INVESTIGATION 


To Determine Shoe 
Costs and Profits 


C. T. Warren, a special investi- 
gator for the Government, has been 
in the city the past three weeks 
making a careful inquiry into the 
shoe and leather situation from the 
hide to the finished shoe. The in- 
quiry is for the purpose of deter- 
mining the costs all down the line 
from the hide to the shoe on the 
consumer’s foot and through similar 
inquiries all over the country it is 
hoped to get at the basic facts in 
the shoe and leather situation and 
determine where, if anywhere, there 
is undue profit-making. The in- 
quiry involves tracing costs through 
the factory by the aid of expert ac- 
countants, the determination of 
prices of hides, the cost and the 
price of leather and the prices paid 
by retailers and finally by the con- 
sumers. By this means, the com- 
parisons being by years from before 


the beginning of the European war, 
it is hoped to get a perfect cross sec- 
tion of the footwear conditions to 
enable the Federal authorities to 
take any steps that may be neces- 
sary to correct existing conditions 
which do not seem proper. 


SHOE MEN 
PROMINENT 


In Mississippi River 
Transportation Movement 


Three of the most prominent shoe 
men of the city have been included 
in a commission which is to go from 
St. Louis to Washington to urge 
upon the Director General of Rail- 
roads the necessity for aiding the 
development at once of the Missis- 
sippi River as a_ transportation 
means for the handling of slow or 
heavy freight. These men are Jack- 
son Johnson, chairman of the board 
of the International Shoe Co.; John 
C. Roberts, manager of the Fried- 
man-Shelby Branch of the same 
concern, and George Warren 








XK. sswonted the Label for the Shoe Carton, 
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ATLANTIC PRINTING CO. 


Shoe Printers 


Tear out this ad and mail for details of 
our Special Printing Service for 
the Boot and Shoe Trade. 
201 South Street, Boston, Mass. 
Telephone Beach 4960—4961. 








CATALOGUES 


HOOPER PRINTING COMPANY 
74 INDIA STREET, BOSTON 








“A Splendidly Equipped Plant” 
The HARVARD 
ENGRAVING CO. 


MAKERS OF HIGHEST GRADE 
Shoe Cuts for Advertising and Catalog Purposes 


at 173 Summer St., Boston 








ILLUSTRATORS 
C. GRIECO 


COMMERCIAL ART CO. 
179 W. Washington Street, 
CHICAGO 


SHOE 








ARE YOU GETTING OUT A 
CATALOG? 
LET US MAKE THE SHOE 
ENGRAVINGS 
WE ARE EXPERTS! 


JOURNAL ENGRAVING CO. 
257 WASHINGTON ST., BOSTON 




















JAMES KENT EATON 
EXPERT SHOE CATALOG 


PRINTER 


Seventy-four India Street, Boston, Mass. 
Telephone, Fort Hill 1006 
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Invest Your Money in McKays 


APPRECIATION OF STYLES in your particular town is 


certain to approximate the style trend of the whole country. 


We have spent much time, much money and much thought in 
scientifically forecasting just what direction this style trend, as 
a whole, will take. The result of these efforts are embodied 


in the line of 
M.-C. McKays 


That which will satisfy the women of a large area is practically 
certain to satisfy those women who come to your store. If you 
are selling satisfaction along with your shoes, the M.-C. line is 


the line for you. 
If you are interested, today is the day to write. 


Women’s McKays Exclusively 


Mitchell-Caunt Company 


Factory, Lynn, Mass. Boston Office, 72 Lincoln St. 
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Brown, chairman of the board of 
the Brown Shoe Co., Inc. It is 
hoped -to obtain the expenditure of 
about $20,000,000 for towboats and 
barges for use between St. Louis 
and New Orleans and later to ex- 
tend the service to upriver points 
as far as St. Paul. 


Will Establish an 
In-Stock Department 


The Johansen Bros. Shoe Com- 
pany, manufacturers of women’s 
novelty footwear, has practically 
completed plans for a considerable 
change in its business and will 
shortly begin the manufacture of 
footwear for stock instead of entire- 
ly on order, as has been the case in 
the past. The plans embrace a 
special service in women’s high 
grade novelty shoes and the formal 
announcement will be made early 
in the month of June. 


CONVENTION 
ARRANGEMENTS 


Being Rapidly Planned 
for Next January 


Joseph Sensenbrenner, president 
of the Associated Shoe Retailers of 
St. Louis and general chairman of 
the national convention to be held 
in St. Louis next January, has re- 
turned from New York, where he 
went to attend the session of the 
executive committee. He laid the 
general plans of the local body be- 
fore the executive committee and 
the outline proved very acceptable. 
The details will now be worked out 
by the committees which have been 
appointed and the Summer work 
will be chiefly that of getting the 
plans into shipshape order so that 
they may be carried out rapidly 
and effectively when Fall arrives. 
In conjunction with Secretary Ar- 
thur E. Ebbs, of the local body, the 
convention work will be carried on 
by Chairman Sensenbrenner with 
the assistance of a permanent of- 
fice force which is to be installed 
shortly. 


JUVENILE SHOE 
CORPORATION 
Establishes Office 
and Sample Room 


President Chester F. Reith, of 
the Juvenile Shoe Corporation of 
America, operating the Kaut-Reith 
Shoe Company of Carthage, Mo., 
and the John Foster Co. of Beloit, 
Wis., has closed a lease for quar- 
ters for the holding company in 
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the Advertising Building at 1627 
Locust Street, St. Louis and will 
equip his new offices at once. While 
no stock will be carried at these 
offices, a full line of samples will 
be displayed for the benefit of the 
trade visiting St. Louis. The com- 
pany will dispose of its output to 
jobbers and is already heavily sold 
ahead on the output of both fac- 
tories. 


NOTES AND 
PERSONALS 


Of Local Shoe 
Interest 


M. C. Furchgott, for many years 
manager of the Shoe Mart, St. 
Louis, has removed to Indianapolis, 
to engage in other business, and has 
been succeeded by R. W. Koearing, 
who has been connected with the 
store for some years. Some changes 
in the personnel of the company 
have been made following the de- 
parture of Mr. Furchgott, who in 
addition to being manager was one 
of the organizers of the business. 

W. P. Mason, who has charge of 
the cost department of the Inter- 
national Shoe Co., the principal 
speaker at the last dinner of the 
Associated Shoe Retailers of St. 
Louis, discussed conditions in the 
shoe trade with especial reference 
to the Fall trade. The meeting was 
more than usually largely attended 
and the address proved particularly 
interesting and instructive. During 
the evening he exhibited a sample 
of the new Pershing shoe. 

B. Nugent & Bro. have moved 
and enlarged their, basement shoe 
section and have placed N. H. Rob- 
inson in charge. He managed the 
shoe department of the Lindell 
Store up to the time of its liquida- 
tion. 

F. W. Peters of the International 
Shoe Co., who has been in the 
Eastern markets on a business trip, 
has returned to headquarters. 


PRES. JOHNSON OF 
COMMERCE CHAMBER 


Active for City 
Prosperity 


President Jackson Johnson, of 
the St. Louis Chamber of Commerce, 
in the development of his policy of 
progressiveness in the work of the 
chamber, has taken on two new ac- 
tivities of especial importance at the 
present time. He is heading for the 
city a movement to bring about Gov- 
ernment development of the Mis- 
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GUARANTEED 
HUB TWO YEARS 


Hub Gore means Quality and 
Gene Service, because the But of 
a Highest Skilled 


BOSTON OFFICE NEW YORK OFFICE 
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Colored 
Chrome 
Sides 


Beggs & Cobb, Inc., Boston, Mass. 











TANDARD KID 
TRUE TO ITS NAME 

— * IT’S STANDARDIZED 
EateM Standard Kid Mfg. Co. 
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The Proper Dress- 
ing for Every Shoe 


Griffin Mfg. Co., Inc. 
67-69 Murray St. 
New York 














QUESTIONS 
ANSWERED QUICKLY 


in “Where to Buy” columns—a 
growing directory for all the trade, 
presenting answers briefly to cur- 
rent problems in merchandising. 
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Win-Nhe War - Stiles 


N accordance with the recommendations of the Commercial 
Economy Board we are making for Fall Delivery the 82-inch 
boot here shown. 
—In grey and brown kid with cloth topping to match. 
—On circular foxed pattern as recommended by the Board. 


Williams Clark & Company 


Makers of La France Shoes for Women 
Lynn, Massachusetts 
183 Essex Street, Boston, Mass. 
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sissippi as a freight carrier through 
barge lines, etc., with equipment 
provided through or with the aid of 
Government money, in order to re- 
lieve railroad congestion. He has 
also been successful within the past 
week in putting through the plan 
for the Government to divide the 
country into zones for its purchases 
for the various cantonments and 
military depots in order to mini- 
mize the transportation difficulties 
in connection with supplies and also 
to benefit the cities nearest to the 
places of demand. 
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Trade Information | 
to Be Compiled 
The work of preparation of a 


handbook of the manufacturing - 


trade has been undertaken by the 
Shoe and Leather Club, and it is ex- 
pected to be issued early in the fall. 
President A. A. Tilden of the club 
is in general charge, but a commit- 
tee is in control of the details of the 
work, including A. S. Patton, W. P. 
Mason, A. L. Brown, J. L. Wurtz, 
with President Tilden as chairman. 
It is intended to make the volume a 
complete directory of the operating 
end of the trade. 


Chicago 


A DAY AND NIGHT 
RETAIL SHOE STORE 


Which Closes at One 
in the Morning 


The Morrison Boot Shop, located 
at 81 W. Madison St., Chicago, is 
perhaps the only shoe store in the 
country which is open every night 
to 1 A. M. Being on the ground 
floor of the Morrison Hotel, it is 
natural that the store should attract 
considerable transient trade, but F. 
A. Mahler, assistant manager of the 
store, says that a good portion of 
their night business is obtained from 
the community, many people coming 
in to buy shoes in the evening who 
do not find time for this duty during 
the day. This store started in Octo- 
ber, 1917, with an exclusive men’s 
line of shoes. Beginning with the 
first of the year, however, a complete 
ladies’ line was added, and in the 
short space of five months the sale 
of the latter exceeds those of the 
men’s by 75 per cent. 

Four men comprise the day shift, 
while three men are on the floor 
at night. The night force begins 
work at 4 P. M., and remains until 
1 A. M. closing. Right now oxfords 
and pumps in white are especially 
in strong demand. The accessory 
business is an active one. Twelve 
to eighteen dozen ladies’ hose is an 
average day’s sales. 


GAVE A TENTH 
OF GROSS RECEIPTS 


To the Red Cross Fund 
lt Brought Business 


The first announcement of its kind 
in the trade appeared in an adver- 
tisement of I. Miller, corner State 


and Munroe Sts., exclusive women’s 
shoes. This ran in the Chicago 
Tribune on May: 22, and in part 
read: “We will donate 10 per cent 
of our gross receipts Saturday, May 
25, to the Red Cross War Relief 
Fund.” C. J. Stevens, manager, in 
commenting: upon the response to 
this announcement, said: “Our store 
was filled to capacity. Many cus- 
tomers made mention of the fact 
that our offering in behalf of the Red 
Cross was patriotic and of the right 
spirit.” In regards to leading sellers 
Mr. Stevens said that 1%-inch mili- 
tary heel oxfords comprised about 
75 per cent of the sales. These in 
the brown and dark gray leathers. 
A large demand for pumps was gen- 
eral throughout the week. 


A SHOE STORE 
EXCLUSIVELY FOR 


Children’s 
Lines 


Mr. J. Silverstein, 20 years in the 
retail shoe businéss and formerly 
proprietor of a general shoe store 
on West 12th St., opened on Friday, 
May 24, at 3553 West 12th St., an 
exclusive children’s shoe store. This 
is a departure from the ordinary 
specialization in shoe selling, the 
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general tendency of which has been 
men’s and women’s exclusive lines. 
In keeping with this new idea, a 
unique and novel display arrange- 
ment was especially devised, D. 
Polay of Chicago designing fixtures 
for completely carrying out a dis- 
tinctive effect of “children’s shoes 
exclusively.” 


WILL COME 
DOWN STAIRS 


And Occupy Two Floors 
Instead of One 

The Grossman Shoe Co., which 
owns a number of stores downtown 
and in the outlying districts, with 
its main one on the second floor of 
the Masonic Temple, has leased the 
ground floor corner of the above 
building and is rapidly remodeling 
for occupancy. The second floor 
quarters are still to be maintained. 
This new addition, when completed, 
will, together with the second floor 
annex, represent one of the largest 
shoe stores in the country. The 
second floor now boasts of 390 
chairs. Including 120 chairs that 
will be placed on the ground floor, 
the total will be over 500. The new 
corner, one of the principal of those 
on famous State St., will afford 240 
feet of window space. $20,000 worth 
of new fixtures will be installed. The 
date of opening is scheduled for 
June 8. 


Short Notes 
of Trade News 

Harper & Miller have opened an 
exclusive men’s shoe store at 3433 
South State St. Mr. Miller is owner 
of a store at Chicago Heights. Mr. 
Harper is connected with a shoe 
manufacturer. 

Rasmussen Brothers, Lake Forest, 
Ill., have thoroughly remodeled 
their store and put in an attractive 
front with new fixtures. 

R. E. Kaplan, proprietor of a shoe 
store at 1702 West 12th St., and 
J. Krastin together have opened up 
the K. & K. Bootery at 6814 Stoney 
Island Ave., with a complete line of 
men’s, women’s and children’s shoes. 


Cincinnati 


LOCAL TRADE 
QUIETED DOWN 
During the Big Drive 
for Red Cross 


The local retailers in both men’s 
and women’s footwear report’a sud= 


den cut-off in the volume of busi- 
ness for the week just past. This 
condition has been prevalent more 
or less throughout the whole coun- 
try, for it can only be attributed 
to the great Red Cross drive, in 
“(Continued on page 63) 
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IN STOCK Ready to Ship 
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TURN WHITE BUCK PUMP 
Vaughan’s White Ivory Turn Sole 
Half Louis Covered Heel 
Aluminum Plate No. 9 Last 
Widths AA, A, B, C and D 
Price $2.75 
Terms: 2 per cent 10 days, net 30 


ELLIS, EDDY COMPANY 


SHOEMAKERS 
HAVERHILL, MASS. 











SERVE THEM 
TOGETHER— 


If your store is large and the stock some distance 
away, keep your customers grouped together, so 
the time of serving them can be shortened, the work 
of serving them lessened, and the business of closing 
sales concentrated upon. 

“Streit’”” has made service problems a study and can give 
you practical tips. 








MANUFACTURING COMPANY 
1047 Kenner Street, 
Cincinnati, Ohio 











Brooklyn Quality Oxford 
IN STOCK NOW 


Circular vamp, 5 eyelet, 
plain toe, no perforations, 


full LXV heel. 





In Patent Leather $4.50 


These shoes represent good value and to 
insure delivery would advise ordering at 
once. 


L. A. STILES & CO., Ine. 


235 to 253 Park Avenue, Brooklyn, N. Y. 

















Our latest accomplishment in beautiful and practical 
Jacobean Period fixtures 


A copy of our new catalogue will be sent you for the asking. 
Make your windows attractive and draw trade to YOUR store. 
A display with our fixtures makes business brisk. 


POLAY FIXTURE SERVICE, Inc. 
511 N. Halsted St. 
CHICAGO 
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Women insist on glove-fitting 
shoes to round out the youthful 
appearance of present dress styles. 
The answer to this demand is lace 
shoes—the only kind that ensures 
an absolutely snug fit around the 
ankle and leg. Lace shoes hold 
their shape better and longer, and 
are also more flexible. 


















































































It’s more profitable for any 
shoe merchant to sell lace shoes, 
because there is no time wasted 
on alterations and adjustments — 
all of which means time, extra 
help and higher selling cost. 



















United Fast Color Eyelet Co. 
Boston, Mass. 





















BOOT AND SHOE RECORDER 























— 

















TOM 
LT 








) 
of 


DOUBLE SERVICE SHOES 
For Children 

r With Textan 
DOUBLE SERVICE 
Toe and Heel 


any points of extra comfort and longer wear that 
cannot fail to stand out as a profitable shoe for 
your children’s department. 
Wide, roomy, soft box toe; unlined, Goodyear 
Welt, black and tan, Textan Spring Heel, imitation 
tip. 
For added value and sales making—the shoe is equipped 


with Textan Double Service toe and heel—the needed 
touch to add springiness and comfort. 


HE Double Service Shoe illustrated contains so 
m 
it 


A typical King number—utmost value and profit. 


Mrs. A. R. KING, Inc. 


19th and Brown Sts. PHILADELPHIA, PA. 


June 1, 1918 
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Cincinnati 
(Concluded from page 50) 
which members of the shoe industry 
everywhere have taken active part. 


LEGGINGS 
FOR SOLDIERS 


Ordered by the 
Quarter Million 


The Sam B. Wolf Shoe Company 
recently received its third large 
order for artillery leggings for the 
Government. Their first order ag- 
gregated one hundred and fifty 
thousand pairs, the second fifty 
thousand pairs, and the third, fifty 
thousand pairs. Their legging de- 
partment is under the leadership of 
Jimmie Ryan, who through his 
close application has speeded up the 
output capacity considerably since 
the department was first installed. 
He is now able to meet the demands 
of the Government without trouble. 


SCHOTT ON 
EXECUTIVE BOARD 


Attends Important 
Meeting in New York 


George Schott, one of Cincinnati’s 
prominent shoe retailers, and also 
sheriff of Hamilton County, is at- 
tending a meeting of the executive 
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board of the National Retail Shoe 


Dealers’ Association in New York 


this week. Before leaving Cincin- 
nati, Mr. Schott made the statement 
that the National would probably 
recommend oxfords and low shoes 
for all-year-around wear in the 
South; and to even go so far as to 
urge merchants not to sell a cus- 
tomer a pair of high shoes without 
a statement from a doctor that such 
footwear is essential to the good 
health of the individual. 


CONDENSED NEWS 


Of Shoe 
Men 


A. C. Earle, in charge of the Chi- 
cago office of the Manss Owens 
Company, spent last week in Cin- 
cinnati at the factory. Mr. Earle 
reports a gratifying season. 

Mr. Russ., representing the Rex- 
Hide Rubber Company in this sec- 
tion, was in Cincinnati the latter 
part of last week calling on the man- 
ufacturers and jobbers. The Rex- 
Hide organization is experiencing a 
healthy demand for its product. 

W. S. McKenzie, president of the 
Helming-McKenzie Shoe Company, 
is spending a short vacation at West 
Baden, Indiana, a place noted for 
its springs of life-giving waters. 


Brockton 


NEW FIRM HAS 
LEASED FACTORY 


Tolman-Davidson 
Advertising Press to 
Begin Business Soon 


The Tolman-Davidson Advertis- 
ing Press is the title of a new firm 
which has secured a lease of the 
former Ewell-Cooper Building, 400 
Warren Avenue, Brockton, and will 
open it about July 1 as manufac- 
turers of national advertising, with 
the entire country as a field. 

The incorporators and officers will 
be as follows: President and treas- 
urer, Harry C. Tolman; vice-presi- 
dent, George W. Davidson; secre- 
tary, Charles W. Holmes; assistant 
treasurer, Miss Fannie C. Byrnes. 

Offices will be opened in Boston 
at 176 Federal Street, the firm’s 
manufacturing plant to be in Brock- 
ton. All of the incorporators have 
been associated with the Tolman 
Print, Inc., of Brockton and Boston. 
Harry C. Tolman has been with the 
firm nearly 24 years, George W. 


Davidson 17 years, Mr. Holmes 15 
years and Miss Byrnes 26 years. 


ADDS NEW 
INDUSTRY 


Government Work 
in a Separate Piant 


Frank S. Farnum, president of 
Churchill & Alden Co., has leased 
the upper floor of the Brockton Fac- 


63 


tory Association building on Court 
St., where he will manufacture can- 
teen covers, magazine pouches and 
similar goods for the Government. 
Mr. Farnum has contracts for about 
500,000 articles of this kind. 

Mr. Farnum is well known among 
the trade through his prominence in 
connection with made in Brockton 
footwear. In his added enterprise 
he will still further enlarge the scope 
of his activities. 


LEFT LARGE 
ESTATE 
Prominent Manufacturer’s 
Holdings 

The late Charles A. Eaton, presi- 
dent of Charles A. Eaton Co., whose 
recent death was chronicled in the 
“Recorder,” left an estate of aproxi- 
mately $2,000,000. Of this amount 
about $860,000 was in personal 
property. The latter is bequeathed 
to the widow, also Mr. Eaton’s life 
insurance. From the remainder of 
the estate two funds are created by 
Mr. Eaton’s will for the purpose of 
safeguarding the future of his two 
sons, C. Chester and Louis F. Eaton, 
also the future of Charles A. Eaton 
Company. 


SHOE MAN’S SON 
AN AVIATOR 


Young Man Who 
Is Flying 

Merton E. Hayward, general su- 
perintendent of the Preston B. Keith 
Shoe Company, has a son, Harold, 
who is in the aviation service of the 
United States. Young Hayward, 
who has been located at Hampton 
Roads, Va., recently flew from Nor- 
folk to Washington, D.C. He made 
the round trip, about 275 miles, in 
three hours and forty minutes with- 
out a stop, thus completing the first 
round trip to Washington from 
Hampton Roads without a landing. 


Auburn Me. 


Auburn 
Protests 


Alfred J. Sweet, of Lunn & Sweet 
Shoe Co., is in Washington this 
week, joining with other manufac- 
turers in the protest against the plan 
to discontinue the manufacture of 
turn shoes during the period of the 
war. He represents Auburn manu- 
facturers. Auburn would be hit 
hard if it is forbidden to make turn 
shoes. 


Androscoggin 
Oversubscribes 


Androscoggin county subscribed 
$110,906 to the Red Cross. Fifty 
thousand dollars only was expected 
of it. But the Red Cross commit- 
tee, led by Alfred J. Sweet, of Lunn 
& Sweet, put great enthusiasm into 
the campaign and raised the sub- 
scription 220 per cent. 

Mr. and Mrs. Sweet. gave $3000 
to the Red*Cross for the purchase 
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PITTI 





18-FT. GOODYEAR SHOE REPAIR OUTFIT 





$300,000,000 


is said to be the volume of the shoe repairing 
business of the United States. 


ARE YOU GETTING YOUR SHARE OF IT»? 


If not, let us talk over with you the possibil- 
ities of a repair department. You will be 
interested to know what others are doing. 


United Shoe Repairing Machine Company 


BOSTON, MASSACHUSETTS 
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of an ambulance, in memory of their 
mothers. 

Employees of Wise & Cooper won 
the silver cup for the best factory 
subscription to the Red Cross, its 
180 employees giving $335, a per 
capita subscription of $1.86. Lunn 
& Sweet’s shop crew, numbering 
1024, gave $1.61 per capita. 


Lacked 
Capital 


J. H. Litchfield, treasurer of Ashe, 
Noyes & Small Shoe Co., Auburn, 
gave out a statement concerning the 
assignment of his firm, saying it had 
orders ahead for three months, but 
lacked capital sufficient to meet the 
increased costs of doing business. 
It expects to reorganize. 
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Goods by 
Express 

About 75 per cent of the material 
used in Auburn shoes now comes by 
express, and a great many shoes are 
sent from Auburn by express. This 
adds to the cost of doing business. 


May Burn 
Wood 


Auburn manufacturers are plan- 
ing to burn wood the coming winter, 
for power, and for heating work- 
rooms. Auburn has _hydro-elec- 
tricity. But it was so cold last win- 
ter that the rivers froze, and it was 
necessary to burn coal to make elec- 
tricity, in severe weather. Auburn 
has plenty of wood to keep its fac- 
tories going. 


~ Haverhill 


SHOE MEN 
PROTEST 


Delegation Visits 
Washington 


A party of Haverhill shoe manu- 
facturers who went to Washington 
to protest against restriction of the 
output of turn shoes, was made up 
of George W. Dobbins, president, 
and Albert M. Child, secretary, of 
the Haverhill Shoe Manufacturers’ 
Association; L. H. Downs of Chas. 


K. Fox, Inc.; Haverhill’s Mayor, ' 


Leslie K. Morse; Hervey E. Guptill, 
W. Herman Butler of Butler & 
Haseltine, Inc., and several others. 


Menace to 
City’s Industry 


A large part of the production of 
Haverhill shoe factories consists of 
turned shoes; in fact, these goods 
are the foundation of the city’s pros- 
perity. Haverhill factories making 
turn shoes have a pay roll of $120,- 
000 a week, employ about 9000 op- 
eratives and produce about 12,000,- 
000 pairs annually. A large pro- 
portion of the men working in turn 
shoe “teams” are of middle age or 


over. It would be very difficult for 
these men to learn a new branch of 
the work or to take up another line. 
The situation, Haverhill manufac- 
turers state, constitutes a serious 
menace to Haverhill as the leading 
centre of the manufacture of wom- 
en’s turn footwear. 


ENLARGED 
FACTORY SPACE 


Concern Secures 


Additional Room 


Bancroft, Walker Co., manufac- 
turers of the Walk-Croft line of 
women’s footwear, have recently en- 
larged their factory facilities by 
about one-third. The removal of 
the stock room to the basement has 
permitted an enlargement of the 
cutting and stitching departments. 
The Walk-Croft plant is operating 
at its full capacity in every depart- 
ment, with orders booked for weeks 
ahead. A fact regarding this plant, 
which is worthy of especial men- 
tion is that it is operated for fifty- 
two weeks in the year. This holds 
the factory organization together 
and provides for the steady and uni- 
form production of footwear. 


Lynn 


LABOR AND 
LEATHER 
Both Getting 
Scarcer Than Ever 

“We must get down to a basis of 
strict economy 


in footwear as 


quickly as we can,” says a leading 
Lynn manufacturer. “Our supplies 
of leather, especially sole leather, 
are limited. The Government is 
taking much leather that we would 
put into our shoes in normal times, 
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and we get scarcely enough to keep 
us going. Both the finer and the 
cheaper grades of upper leather are 
advancing in price and are getting 
scarcer in supply. As for labor, we 
might as well make the frank state- 
ment that we have difficulty in get- 
ting enough workers to keep our 
production up to 60 per cent of 
normal. The situation is certainly 
serious, and in meeting it we must 
have the intelligent co-operation of 
our customers and shoe merchants 
generally.” 


Cassevant Becomes 
Creighton Superintendent 


O. M. Cassevant has become su- 
perintendent of the A. M. Creigh- 
ton factories, Lynn, succeeding For- 
rest L. Rogers, who is now of Rog- 
ers & Briggs, Inc., Lynn shoe manu- 
facturers. Mr. Cassevant has been 
with Thomas G. Plant Co. for 19 
years as a factory man and as an 
expert on shoe machinery. He has 
the best recommendations from 
President McGaffee of the Plant 
company. 


Shoe Trade Men 
Now Bank Directors 


Lynn Safe Deposit & Trust Co. 
has added to its directorate Henry 
L. Wood, of Thomas W. Gardiner 
& Sons, Lynn last manufacturers; 
Edwin E. Winkley, Lynn inventor 
and head of the Winkley Machinery 
Co., and William F. Dee, of the Dee 
Flexity Stain Co.; Hon. Charles E. 
Harwood, head of the Harwood 
companies, that make cut stock, is 
president of the bank. 


Visitor from 
Belgium 

Lieut. De Mann, of the Belgian 
Army, was at the United Shoe Ma- 
chinery Co.’s shops at Beverly last 
week. He is observing American 
manufacturing methods. 


Lynn’s War 
Chest 

Lynn is raising $1,000,000 for a 
War Chest. Some of the shops are 
turning in 100 per cent reports, 
which means that every employee 
gives to the chest. 


ROUNDING UP 
EX-EMPLOYEES 
In Order to Speed Up 
Production 

Lynn manufacturers are making 
extraordinary effort to speed up the 
making of shoes in order that deliy- 
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S the old saying goes—‘‘A man is judged by 

the company he keeps."’ So it is with Beaded 

Tip Laces. You'll find them wherever 
quality is sold. 

That's also the reason why Beaded Tip Laces 
were used exclusively in all the model shoes in 
1918 Shoe Style Review. 

You can afford to sell only the best —that means 
Beaded Tip Laces, the Rea/ Beaded Tip Laces with 
the trade-mark BEADED on the wrapper. 


UNITED LACE & BRAID MFG. CO. 


ORIGINATORS AND SOLE MANUFACTURERS 
Auburn, Providence, Rhode Island 
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A LOWER MANUFAC. 
TURING COST 


Our “new process” tannage makes serv- 
iceable outsides of Cabrettas and Lamb- 
skins. Let us show you. Being used suc- 
cessfully here and abroad. Glazed White, 
Medium Gray, Silver Gray, Havana Brown, 
Glazed Black, Mat Black. 


BAKER & KIMBALL, INC. 


38 South Street 
BOSTON - - MASS. 


We Have Facilities for 
seXe) G a Serving Export Trade 
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Make Buyers out of Passersby 


Hugh Lyons fixtures will help to bring buyers inside 
your store— 

Because Hugh Lyons fixtures are built by experts— 
men who know the value of window and store displays. 

Hugh Lyons fixtures make attention-compelling dis- 
plays possible—they make buyers out of passersby. 

Our new catalogs, just off the press, showing our 
period designs—William and Mary, Queen Anne, Adam 
and Chippendale—will be sent you upon request. 
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LANSING - MICHICAN 
NEW YORK SALESROOM CHICACO SALESROOM 
35 WwW. 32nd STREET 234 S. FRANKLIN ST. 











MAKE GOOD SHOES AT’ 





THE PERSHING METHOD 


General Pershing believes in an 
army without a strain of weak- 
ness in it. 

You are the general in your store. 
It is your desire to make it a per- 
fect machine for profits. 

A New Handy Lace Tipper 
Made Entirely Out of Steel Is 
Now Being Constructed and 
Will Be Ready for Delivery in 
About Six Weeks. From Any 
of Our Jobbers. 


In a few seconds it will cut a lace 
to any length and mount a non- 
removable tip. The process of re- 
tipping can be accomplished while 
the lace is in the shoe. 

In Every Respect We Guar- 
antee the Handy Lace Tipper 
With a Money-Back Assurance. 
The Price Is $3.75 in‘ the 
U. S. A.—200 Assorted Tips 
Free. ‘ 

The initial cost is the only cost and is not to be con- 
sidered, in comparison with its performance. 

Price of one box assorted tips, in the United States, is 
$1.00; box containing 1500 tips, 500 each of the following - 
colors, black, tan and white. 


Your jobber can supply you with the 
Handy Lace Tipper and Tips 


WORLD SUPPLY CORPORATION 


LONGACRE BUILDING 
Corner 42nd St. and Broadway New York City 














June 1, 1918 
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eries shall be made as near on time 
as possible. For instance, one man- 
ufacturer sent the forelady of his 
stitching room out in his automobile 
the other day to recruit stitching 
room help among her friends who 
used to work in the stitching room 
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but are now married and are keep- 
ing house. Boys and girls are leav- 
ing school to go to work in the fac- 
tories, being drawn by the -high 
wages as well as by the desire to 
produce something to help win the 
war. . 


North West 


WHITE SHOES 
HAVING BIG SALES 


Also Pumps and Oxfords 
in Colors and Patents 


White shoes are taking the city by 
storm, the trade on this class of 
footwear having been especially 
heavy during the past ten days. 
Both boots and low cuts are selling 
freely. In the latter oxfords seem 
to be in particularly strong favor, 
although pumps are moving well. 
Fabrics of various kinds appear to 
have the call on white kid, the more 
popular price of the fabric being 
the apparent reason. Local retail- 
ers are confident that last year’s high 
sales record on white footwear will 
be surpassed the present season. 
Window displays and newspaper ad- 
vertising are featuring this class of 
footwear at present. 

Local opinions appear to differ 
somewhat on the question of col- 


ored oxfords and pumps, some as- 
serting that the demand is slowing 
up somewhat, while others assert 
that it not only is holding up but 
is actually showing a gain, in spite 
of the active sale of white goods. 
One of the leading exclusive shoe 
stores here told the “Recorder” rep- 
resentative that in order of sale ox- 
fords stood about as follows: Black 
patent, gray suede, white kid, black 
calf, pearl gray nubuck, gray patent 
and brown patent, with white fabrics 
coming along satisfactorily. 

The same dealer stated that his 
sales the past two weeks indicate 
that pumps are, in order of popular 
favor, about as follows: Black pat- 
ents, dull kid and calf, white kid and 
white fabric. 

Full Louis heels, leather covered, 
occupy the center of the stage, ap- 
proximately 90 per cent of the busi- 
ness in oxfords of all kinds being on 
this style heel. 


Boston 


N. E. Wholesalers 
Meet and Recommend 


A meeting of the executive com- 
mittee of the New England Shoe 
Wholesalers’ Association was held 
at Boston, May 22, President Peter 
W. Hutchison presiding. 

This meeting took the place of 
the regular Spring meeting of the 
association and was devoted to a 
general discussion of several topics 
of interest to the wholesale shoe 
trade of New England. 

These topics included the RUB- 
BER FOOTWEAR SITUATION; 
the proposed abolition of DIFFER- 
ENTIAL FREIGHT RATES on 
which the New England shoe indus- 
try has so largely depended in its 
competition with the West; the se- 
rious FUEL SHORTAGE in this 
section; the TRADE ACCEPT- 
ANCES’ plan; the expected FIX- 
ATION OF LEATHER PRICES 
by the Government and the sug- 
gested “Liberty Shoe”; the official 


order requiring that all RAIL- 

ROAD FREIGHT BILLS be paid 

within 48 hours of transportation; 

the condition of the LOCAL MAIL 

SERVICE; and the difficulty in se- 

ome prompt delivery of merchan- 
ise. 


The committee, by formal vote, 
took action in behalf of the Associa- 
tion on several of the above ques- 
tions by the adoption of the sub- 
joined resolutions: 


“WHEREAS, the recent action 
of the National Railroad Adminis- 
tration in authorizing the transpor- 
tation lines to increase the so-called 
differential freight rates to the level 
of the standard all-rail rate will in- 
evitably work to the great disad- 
vantage of the shippers of New 
England; be it 

“RESOLVED, by the New Eng- 
land Shoe Wholesalers’ Association 
that it strongly protests to the Di- 
rector-General of Railroads against 
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this action and appeals to him to 
rescind this ruling, in order that the 
shoe trade of New England may 
continue to meet the competition of 
other shoe manufacturing sections 
on equal terms. 


“RESOLVED, that the executive 
committee of the New England 
Shoe Wholesalers’ Association rec- 
ommends to the association’s mem- 
bers that during the coming Sum- 
mer months they study carefully 
the merits of the Trade Accept- 
ances’ plan, which plan has received 
the cordial approbation of a large 
number of representative commer- 
cial organizations of the United 
States, with a view to having this 
subject thoroughly discussed and 
definitely acted on at the next reg- 
ular meeting of our association. 
Your committee strongly favors the 
general adoption of this plan, and 
would point out that among other 
desirable results it would release a 
large amount of funds that might 
be applied to the purchase of bonds 
issued for the prosecution of the 
war. 


“WHEREAS, it is apparent that 
there is likely to be a serious short- 
age of fuel during the coming Au- 
tumn and Winter; be it 


“RESOLVED, by the executive 
committee of the New England 
Shoe Wholesalers’ Association that 
the committee urgently appeals to 
its member-concerns to practise 
every possible economy in the util- 
ization of fuel .and lighting, and 
that each keep in close touch with 
the office of the New England Fuel 
Admininstrator, State House, Bos- 
ton, with reference to the best 
methods of carrying out such con- 
servation policies. The saving of 
fuel by every possible means is one 
of the greatest requirements of the 
hour.” 

The committee also voted to rec- 
ommend to the members that they 
send to their customers a statement 
setting forth the handicaps under 
which shippers of merchandise all 
over the country are at present la- 
boring and asking their indulgence 
therefor. 


Wins a 
Lieutenancy 


J. H. Willett, the Neolin man, in 
Boston, has a cable saying that his 
son, Jack, has a lieutenant’s com- 
mission. Jack has completed a spe- 
cial course of training at an artillery 
school in France. 

















MANY PUZZLING 
FACTORS PRESENT 


In the Leather Market 
at the Present Time 


Possibly never before in the his- 
tory of the leather trade has the 
market been in such an uncertain 
condition. There is no incertitude 
as regards the shortage of supplies, 
nor the trend of prices upwards. 
But there is a deal of uncertainty 
regarding the conditions which are 
likely to be imposed upon the im- 
porter, the buyer of hides and tan- 
ning materials, and the disposition 
of the leather which the tanner may 
make from those restricted or un- 
restricted hides. 

The Government has fixed maxi- 
mum prices for hides, and immedi- 
ately all hides are held at maximum. 
The Government has raised railroad 
rates, which hits the tanner going 
and coming. When the tanner has 
converted the hides into leather, the 
Government orders the tanner not 
to sell nor ship for civilian use any 
sole leather suitable for army pur- 
poses without first taking up the 
matter with the Hide and Leather 
Control Branch at Washington. 

So much for the seller. The buy- 
er is thus held up to the highest 
figures the tanner can command, 
and even then he cannot get the 
heavy leather he has been in the 
habit of putting on his Winter 
shoes. As yet price-fixing has not 
been applied to leather. It is pos- 
sible that the variations are so 
many and so intricate that the 
board may consider it inadvisable. 
Possibly also the fixing of hides will 
be considered a sufficient governor 
to hold leather prices on a parity. 

All the same, shoe manufacturers 
find increasing difficulty in securing 
the proper qualities, tannages, 


weights and colors they require. Yet 
with many factories running with 
only 60 to 75 per cent of their usual 
quota of employees, not so much 
leather is being cut as would be at 
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this season under normal condi- 
tions. 


SOLE LEATHER 
HEAVY WEIGHTS 


Monopolized for 
Government Work 


In the sole leather market, all 
heavy weights of requisite qualities 
are to be held exclsuively for de- 
livery to those manufacturers who 
have Government contracts. Mak- 
ers of mens’ shoes are therefore 
obliged to use lighter weights. 

Prices of all qualities of sole 
leather are high, and sales are at a 
maximum. Overweight hemlock 
sole, if it can be bought, readily 
brings 50c for No. 1, 48c for No. 2 
and 45c for No. 3. The lighter 


’ weights, however, grade 45, 43 and 


40c. Union sole is held at 72c for 
heavy steer backs, while packer 
cowbacks are strong at 70c for me- 
dium and 67c for light. Country 
hide quotations range 65c to 62c. 
Oak sole prices strong as per last 
quotations. Heavy selections are 
well sold up, and present stocks are 
held exclusively for Government 
work. No. 1 scoured backs are 
quoted 82 to 84c, and No. 2 78 to 
80c. Belting butts quoted 95c for 
heavy and medium and 93c for 
light. 

Offal is in good demand in heavy 


. weights, but not so much so for 


lights. Hemlock bellies quoted 15 
to 18. Union 21 to 25c, and oak 
32 to 37c. Shoulders going fairly 
well at 25 to 30c for hemlock, 55 
to 60c for union and oak. Rough 
oak double shoulders 65c. 


UPPER LEATHER 
TRADE STIMULATED 
By Expectation of 
Government Price Fixing 

Upper leather continues in active 
call in the higher grades, while in 
the cheaper qualities there is a no- 
ticeably better demand, a state of 
affairs doubtless brought about by 


the belief that Government may 
fix prices, and also by the contin- 
ued scarcity of the finer qualities. 
Prices generally are about the same 
as at last report, nearly everything 
selling at top figures. Colored calf 
sells at sight, the best grades around 
75-77c, the latter price being paid 
for gray calf. Black calf ranges 
from 50 to 65c, and some specialties 
70c. Boarded calf sold last week 
for export at 60c. Heavy side 
leather sells well, and the call for 
lighter weights is better. Finished 
splits sell moderately, but the ex- 
pectation of sales for export grows 
daily. 


HIDE MARKET 
MODERATELY ACTIVE 


With All Sales at 
Maximum Prices 

The Boston hide market is but 
moderately active, and the demand 
is focussed down to the best selec- 
tions. New England buffs are 
quoted 19 to 20c and extremes 20 
to 21c. No. 1 Ohio buffs are held 
at 2lc, and extremes 21 to 22c. 

The Chicago packer hide market 
is not as active as a week ago. The 
packers are not offering as large lots 
as usual, preferring to hold for their 
own tanneries. All sales have been 
made at the maximum prices, and 
already a higher maximum is al- 
lowed on steer and cow selections 
suitable for belting, carriage, fur- 
niture and harness leather. Some 
sales of early salting are noted, 
March and April heavy steers at 
25c, and lights at 24. Sales of na- 
tive cows at maximum, mainly 
heavies. 

The Chicago calfskin market is 
but fairly active. Packers and city 
skins sold at 44c; outside cities 
strong at 42c, and country skins 34 
to 35c. The New York market is 
active with supplies meagre. Prices 
are firm at $4.00, $5.00 and $6.00. 
Kips, however, are in fair supply 
and prices easy. 
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Changes in Business 


The Last Week’s Failures, Suspensions 


Failures 


Fall River, Mass.—Morris Rosen, leather and find- 
ings, reported offering to compromise at 20%. 
Reported an involuntary petition in bankruptcy 
has been filed against him. 

Chicago, IIl—Isadore Shapiro (332 Kensington 
Ave.), shoes, etc., reported petitioned into bank- 
ruptcy. Liabilities, $1,881, and assets of $200 
above exemptions. 

Indianapolis, Ind.—William Nerenberg, shoes, etc., 
reported filed a petition in bankruptcy. Re- 
ported liabilities, $6,500; assets, $2,500. 

Waterville, Me.—H. Talberth, shoes, reported re- 
cently filed a petition in bankruptcy. 

Fort Kent, Mo.—Fashion Co., Inc., shoes, etc., re- 
ported recently assigned for benefit of creditors. 

Eardahl, Minn.—John Soderquist, shoes, etc., re- 
ported assigned. 

Brooklyn, N. Y.—Louis Kellner, shoes, reported 
an involuntary petition in bankruptcy has been 
filed against the above by creditors. At a meet- 
ing of creditors held the 13th, an offer of 45 
per cent was rejected. At this meeting Kellner 
claimed liabilities for merchandise $4,776.67; 
money loan claims about $3,700; 7 weeks’ sal- 
ary due his salesman, $210; loans from his bank, 
$700; 3 months’ rent, $300. Claimed that the 
stock on hand would bring at a forced sale 
about $2,000. There is due from insurance com- 
panies, $2,775; cash in bank, $205. 

Brockton Shoe Co. ., shoes, reported at a meeting of 
creditors Joseph Silver appeared and was not able 
to satisfactorily explain what disposition he had 
made of the funds which he realized from the 
sale of part of his assets. His affairs were gone 
into detail by creditors present, and it was 
stated by creditors’ representatives who had taken 
inventory of the stock that it would probably 
not realize more than $4,000 at forced sale. 
The indebtedness it is thought will be over 


$14,000, and it was the sense of the meeting that 
a final offer made by Pare under which he is 
to pay 20% cash and 15% in three endorsed 
notes payable, 30, 60 and 90 days each in the 
amount of 5% and bearing endorsement of him- 
| and his wife, be accepted as settlement in 
ull, 

New York City.—Jacob Streich, shoes, reported 
meeting of creditors called. Reported offering to 
compromise at gg = dollar cash. 

Goodrich, N. D.— Reuschler, shoes, etc., re- 
ported petitioned Pao bankruptcy. 

Troy, N. Y.—J. A. Dorrance & Sons, Inc. (Dor- 
rance Shoe Co.), shoes, reported this concern has 
been announced in financial difficulties, and 
called a meeting of its creditors May 6, at which 
time it developed that liabilities were about 
$5,000, and nominal assets $4,000, comprised 
in stock on hand. A committee of three cred- 
itors was appointed to liquidate the business for 
the creditors at large, and they hope to pay 30 
cents, or so, on the dollar, this committee being 
comprised of Herbert H. Hicks, representing Hil- 
liard & Tabor, of Haverhill, Mass., and Thomas 
C. Boswell and George M. Bovie, local creditors. 


Changes 


Boston.—Merrimac Sample Shoe Store, shoes, Chas. 
Simon and Max Miller have filed a business cer- 
tificate. 

Sandler Shoe Co., wholesale r~ retail shoes, 
incorporated with capital of $5,000 

Ross Leather Co., leather, business certificate 
filed by Benjamin Ross. 

W. E. Connors Shoe Co., Thats shoes, incor- 
porated with capital of $15,000. 

H. S. M. W. Snyder, Inc., nematoreanee of 
calfskin, capital stock increased by $100 

Madison Leather Co., leather, aa com- 
menced business with capital of $100,000. 


and Changes 


Brockton, Mass.—Brockton Family Shoe Store 
shoes, business certificate filed by David Foster. 
Finkelstein Leather Co., leather, business cer- 
tificate filed by Samuel Solomon and H. J. 
Finkelstein. 
Bessie Frankel, shoes, etc., filed married wo- 
man’s certificate. 
Wholesalers’ Co-operative Shoe Store, shoes, 
business certificate filed by Samuel Rosen. 
Haverhill, Mass.—Sherwood-Smith Shoe Co. (49 
Washington Street), shoe manufacturers, recently 
commenced business here. 
Holyoke, Mass.—Gordon Bros. (formerly), shoes, 
reported petitioned into bankruptcy. 


Reece’s Recker Bottom Wood Sole Shees 
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Oil grain upp s bl 
Shees, -45 te $1.80; High lace shoes $2.00 
silbat Bocts foartone backs $2.18 te 95.68 


Send for catalogue 
REECE SHOk CO. - COLUMBUS, NEB, 
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500 ROOMS EUROPEAN pLaN 


To Reach Hotel Ch 
Twenty-third Stree’ 


treet. 


take Twenty- 





Absolutely Fireproof 


Hotel Chelsea 


West Twenty-third St. ft ee Syeath Avenue 


Room with adjoining bath, $1.00 and $1.50 
Room with private bath, $2. 
Suites—parlor, bedroom and bath, $3. 00 and upward 
ub reakfast, 25c up. Special Luncheon, 50c up. 
"Hote Dinner, 75c up. Cafe attached 


From Pennsylvania a a Seventh Avenue car south to 
Grand Central, Fourth Rennes car south to Twenty-third 


Lackawanna Erie, Reading, Baltimore & Ohio, Jersey 
Central and Lehigh Valley R. R. Stations. > T 
third Street crosstown car east to Hotel 
Principal Steamship Piers foot West ar oe Street, 
disd Suoee treet crosstown car. 


WRITE FOR COLORED MAP OF NEW YORK 
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THE ADVANTAGES OF 


Perfection 


Circlet tes 


With the Sharp Shoulder and Broad Wear- 
ing Surface 











scratch floors They do protect 
They don’t wear slippery They do stop uneven wear 
They don’t drop out 


They do prevent runover heed 





PUT ’EM WHERE THE WEAR COMES 
TRADE SUPPLIED BY 
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Classified and Opportunities Department 


OSITIONS WANTED: Three cents per word for each 





“Recorder” rates for space less than one-eighth - f A ge . 
. 2 insertion. inimum amount acce sixty cents. 
page per issue: - For other ‘“‘Want” advertisements, five cents per Seon for 
Space ltime 7times 13times 26 times 52 times =e a nesdien aie te cond accepted, ne Dollar. 
s s. under this heading w received up to five o'clock 
1 inch a -- $4.00 $3.00 $2.75 $2.50 $2.00 Tuesday, P. M. When advertisers desire answers to come in 
2inch..... .. 8.00 6.00 5.25 4.75 4.00 mens / of this y yn rg bn or see be ag ot wtp in - _ 
: vertisement for address en advertisers desire replies for- 
Sinch...... 12.00 9.00 7.75 7.00 6.00 ey os - ae address, each — rf i address must 
° counted in the advertisement an al or according] e * 
4inch....... 15.00 12.00 10.00 9.00 8.00 Answers to ads. must be sent under letter postage. 


Payment in advance is required, except when regular advertisers, as amounts are toe 
small te open accounts. 
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SALESMEN WANTED POSITION WANTED LINE WANTED 











F-XPERIENC ED outside shoe salesman of long OUNG man, 32 years, at present selling cut CAPABLE, successful salesman, A-1 style and 
~ standing. Good opportunity for right man. soles, desires change. A thorough understand- pattern man. Knows the game thoroughly. Is 
No others need apply. Address K54, care Boot ing of the shoe trade. Address A2092, care Boot open for a proposition. Address A2106, care Boot 
and Shoe Recorder, 127 Duane St., New York. and Shoe Recorder, 207 South St., Boston, Mass. and Shoe Recorder, 16 State St., Rochester, N. Y. 











OUTHERN SALESMEN—To carry about 20 VC 


samples men’s Goodyear welts at $3. In tans, 
guns and vici kid. Commission 5%. State terri- 

Do You Want 
e 
a Live Western 


tory covered and other lines carried in first letter, 
e 
Representative 


also references. Address ‘‘Welts,’’ care Boot and 
Shoe Recorder, 207 South St., Boston, Mass. 
After September first my 
services will be available to 
shoe or leather manufac- 
turers who need a real sales 
representative for the West 
with headquarters in Cincin- 
nati. 

Have broad and intimate 
acquaintance with Western 
manufacturers and retailers 
and seek only lines that I 
can stand behind and build 
sales for in yearly increasing 
volume. 

Address A-2100, 
Care Boot & Shoe Recorder, 
207 South Street 
Boston, Mass. 


HELP WANTED 


GHOE MANAGER wanted. Competent man to 
‘take charge of a general shoe store. Good sal- 
ary to right party. Experience necessary. Married 
Ny preferred. R. Bloom, 253 Main St., Orange, 








\ ESTERN  work—Shoe manufacturers want 

salesmen for established territories in Minne- 
sota, Dakotas, Wisconsin and Nebraska. Complete 
stock, popular prices, high-grade line. Address 
A2101, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 


WaANTE ‘D—Shoe salesman to take charge of re- 
tail store, also second and third men. State 
experience, age and salary desired. R567, 19 S. 
Wells St., Chicago, Ill. 


WANTED- Resident salesmen to sell a line of 
in-stock Comfort and Nurses’ shoes, 100 styles, 
commission 6% on goods shipped for the following 
cities: Cincinnati, Washington, Baltimore, Chicago, 
Detroit. Also salesmen desired for Virginia and 
North Carolina, Alabama, Kentucky and Tennessee, 
Indiana, Michigan, Wisconsin and Minnesota. Send 
references as to selling ability, character, etc., with 
your application, if you desire same to have atten- 
tion. Address A2103, care Boot and Shoe. Recorder, 
207 South St., Boston, Mass. 


WANTED—Experienced shoe salesman, must be 
acquainted in territories mentioned. Estab- 
lished trade in Washington, Oregon, Idaho, Minne- 
sota, Oklahoma, Arkansas, Tennessee, North Caro- 
lina, Illinois, Virginia, Kentucky, Nebraska and 
lowa. Representing a_ line of Milwaukee work 
shoes, men’s, boys’ and little gents’. High cuts, 
bluchers, outings, Goodyear welts and nailed. Give 
references, experience, age, etc. Address A2105, care 
Boot and Shoe Recorder, 207 South St., Boston, 
Mas ss. 
GALESMAN calling on sporting goods and shoe 
trade, to carry as side line high-grade English- 
made puttees for officers on commission basis. Only 
four samples to carry. Write Paramount Leather 
Products Co., 3-5 Waverly Place, New York. 











FOR SALE 


HOE store for sale. Unusual opportunity. One- 
~ price family store. Established 19 years. Re- 
tiring from business. G. Yacob, 2640 Eighth Ave., 
near 14Ist St., New York. 


FOR SALE—Exclusive shoe store and up-to-date 
repair shop, in county seat town, 65 miles from 
Minneapolis, Minnesota. Population about 1, 
Clean stock, good business. Reason is that pro- 
prictor is drafted. Address A2102, care Boot and 
_ Shoe Recorder, 207 South St., Boston, Mass. 


FOR SALE—Established shoe store, 20 years’ 

prominent service in New York; lease and 
fixtures. Prospective buyers state financial abilities 
to take our proposition in quickest possible time. 
No commission merchants. Address A2098, care 
Boot and Shoe Recorder, 207 South St., Boston, 
Mass. 

RAFTED and must sell our shoe store and 

_ four-year lease at once. Tigler Bros., 403 
Spring St., West Hoboken, 3. 
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FOR RENT 


==) 0m GHOE department in ladies’ specialty store located 
in Buffalo, to rent on commission basis or 


en ae toe ones Oe outright.” Establited Tour peas. Excellent oppo 
. a tunity for t part t be well reco 

a or single; full particulars in first letter. ae por Boe § aoe ey be we ie W.. Room 
ress 1904, 303 Fifth Ave., New York. t 


-1 ladies’ salesman and turnover man. 


A 
Walk Over Boot Shop, Altoona, Pa. LINE WANTED [ 


Wwsrr TED—Experienced shoe salesman. Good 
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Sill 









































opportunity for right man. McCoy's, 515 
Market St., Steubenville, Ohio. FOR LEASE 
WANTED—Salesmen to sell on commission grow- Manufacturers 

ing girls’, misses’ and children’s medium priced HOE department to lease, ground floor space in 
McKay shoes to retail trade in New England, New Wanted S new building of ladies’ ready-to-wear and lead- , 
York, Pennsylvania, the Middle West and South. ing ladies’ specialty store. Established 1874. De- 
Samples ba be — P apengen SB short ams = partments being laid out. Best location. _ Excep- 
an specials to made On order in case ts n 9, in good 
be handled as a side line. State experience, terri- We are looking at women’s low priced | gpromunity = s man. Goldsmith Dry 
— covered ine ing hy wll . oo ae shoes for our Fall catalog NOW. Manu- 4 

ress care t an ecorder, 

Sack Ot. Becton, bee. facturers desiring to become established 
HOE cal 5 rcmeens m with a rapidly growing mail order house 
S — go gee + Poe me pe should get in touch with us with samples WANTED TO PURCHASE 
covered. References required. Address A2075, care immediately. KNICKERBOCKER MAIL 
Boot and Shoe Recorder, 207 South St., Boston, ORDER CO., 3 W. 19th St., New York City. PURCHASE—Mismates wanted. Address 
Ryan Shoe Co., Hannibal, Mo. 
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MISCELLANEOUS 
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We Buy for Cash 


Manufacturers’, Jobbers’ and 
Retailers’ Surplus Stocks, Jobs, 
Closeouts 


NO QUANTITY TOO LARGE 


We also purchase entire stocks 
from retailers or manufactur- 
ers. Send us particulars of 
what you have for sale. 

Short Term Leases Taken 
We pay Highest Cash Value 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager 
537 Broadway, New York, N. Y. 
Telephone 2248-2249 Spring 


CT i i ir 


id 
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Highest Cash Prices Paid 


for entire shoe stocks. We also buy 
your surplus or slow sellers. Quan- 
tities no object. Retail or whole- 
sale. Short term leases taken off 
your hands. 
Wire or Phone us 
Correspondence Confidential 
Established 1890 


GLAUBERG & CO. 
520-522 mee New York, 


Phene Spring 6680 


We also purchase clothing, 
hats, furnishing goods, etc. 











BUSINESS OPPORTUNITY 








Business Opportunity 


Retail Shoe Store, fine location in large 
suburb business district, doing paying busi- 
ness for eighteen years. Other business 
connections claiming my entire time. At- 
tractive proposition for responsible parties. 
Address A 2104, 604 First National Bank 
Bldg., Cincinnati, Ohio. 











MISCELLANEOUS 








Do You Want Soft Coal 


An opportunity is offered for securing a 
supply of fifteen thousand to twenty thou- 
sand tons of bituminous coal, grading as 
smokeless, covering delivery over a period 
of a year at net price allowed to mining 
concern by Fuel Administration, on mak- 
ing substantial cash payment in advance 
applying on purchase. Ample protection 
given to purchaser. Parties who want less 
than fifteen thousand tons will receive no 
consideration. Address, Mining Man., P. O. 
Box 3, Altoona, Penna. 








Wanted At Once 


for Department Store 
for Cash 


Manufacturers’, oo ge or Surplus 
‘stocks of 


SHOES 


No quantity too large. Short leases 
taken 


GLOBE MDSE. CO. 
Indianapolis, Ind. 


New York Office, 
23 Lispenard St., New York City 
Merchandise of All Kinds Purchased 








ia& . NATIONAL 
SHOE 
PLATES 


3 sizes for all Shoes 
Easy to drive on. 
Hard to wear off. 
Made from drawn 
steel. Free sam- 
ples on request. 
Mr. Retailer: Tell 
your repair man to 
put these heel 
plates on your cus- 
tomers’ shoes. If 
your jobber can’t 
supply you, 
WRITE US 
Immediate deliv- 
eries 


NATIONAL SHOE 
PLATE MFG. CO. 


1248 West Third St. 











“FISHER” 


TradeMark 
U. 8. Pat. 


HEEL and 
COUNTER 
SUPPORT 


Without With A Help to Wea 





Prevent s the Counters of Boots and Shoes 
from ———— Over. Easily Applied. No 
Repair Department should be without 


them. 


The New Improved 
“E,W.” 
SHOE STRETCHER 


will adjust counters or stretch shoes 
two whole sizes without ¢ comaging the 
shoe. Range of sizes: Misses’ 13 to 

i can be stretched 
either across the base end or of tip to 
ve —~ height or width to 












2.00 each. 
F. W. ‘WHITCHER co. 
; Bosten 
and 
Chicage 








Every Shoe Store Needs 


a pair of 


“MANCHESTER” 


(Trade Mark Reg. U. S. Pat. Off.) 
CURVED JAW CUTTING 


NIPPERS 


The only nipper made 
which is just the right 
shape to cut out tacks on 
the inside of shoes. 


“ Manchester ” 
Trade Mark Reg. U.S. 
Pat. Off. 


nippers are made of high- 
grade tool steel, nickel 
plated with a curved jaw 
that enables you to cut 
the tacks close to the in- 
sole. 

Be sure and specify 


“MANCHESTER” 


curve jaw when ordering. 
Write us direct if your 
dealer cannot supply you. 


Price, $3.50 


Frank W. Whitcher Co. 


Patentees and Manufacturers 


Chicago Branch 
Boston, Mass. ,,%'05 W. Lake St. 











Write for catalog showing 
© Milbradt Ladders suited fer 
every kind of shelving. 


Milbradt Mfg. 

Company 

2410 N. 10th Street 
St. Louis, Me. 

















Job Lots of Shoes & Leather 


Are Sold Through the 
Recorder Want Ad Page 


5 CENTS A WORD 


Dye you wanl 


accumulations of your hoe 
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BOOT AND SHOE RECORDER 


THE RECORDER CREED : 


Getting More Shoes Sold Right; not only “‘more’’ but “right” ; sold for the right purpose, to the right wearer, in 
This is the great problem of the retail shoe merchants. 


The chief purpose of the ‘‘Boot and Shoe Recorder” is to help solve it; for this is the basic problem upon which 
depends the progress of the entire allied industries relating to p 


Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7.50 


Member of the Root 


Each issue copyrighted by the Boot and Shoe Recorder Publishing Co. 
Entered at the Post Office, Boston, Mass., as second class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U. S. A. 


oes and leather; their production and distribution 


Newspaper Ass’n 














I WHERE TO BUY 





BOOTS AND SHOES. 


Bancroft, Walker Co., Haverhill, Mass...... 1 

Bates Co., A. J., Webster, Mass., and Chicago 

Bradley & Metcalf Co., Milwaukee, Wis...... 4 

Carter, J. a & Co., Chicago, Ill., and Nash- 

ville, Ten 

Chippewa Shoe Mfg. Co., Chippewa, Wis.... 

Cotter Shoe Co., Lynn, Ma 

Cushman & Co., W. C., Boston, Mz 

Dalton Co., Brockton, 

E.Z Walk Mfg. Co., New York City 

Eaton, Chas. A., Co., Brockton, Ma 

Edwards Co., J., Philadelphia 

Ellis-Eddy Co., Haverhill, 

Grieb Shoe Mfg. Co., Philadelphia, 

Harney Shoe Co., P. Jj., Lynn, 

Holmes, W. T., Co., Philadelphia. 

Kalt-Zimmers Mfg. Co., Milwaukee, 

Keith, Preston B., Shoe Co., Brockton, Mass. . 

King, Mrs. A. R., Philadelphia....... 2d Cover-62 

Lane Bros. Co., Boston, Ma 53 

Lilly, Henry, New York City 

Lindner Shoe Co., Carlisle, Pa 

Lund-Mauldin Shoe Co., St. Louis, } 

Malbon Shoe Co., Haverhill, Mass.......... 

Mayer, F., Boot and Shoe Co., Milwaukee, Wis. 

McElwain-Barton Shoe Co., Kansas City, Mo. 
Front Cover 

Menzies Shoe Co., The, Milwaukee, We 42 

Mitchell-Caunt Shoe Co., Lynn. 

Monitor Shoe Co., New York City.. 

Nu Baby Shoe Co., E. Lynn, Mass. . 

Nunn & Bush Shoe Co., Milwaukee, 

Ogden Shoe Company, Milwaukee, 

Pafl Shoe Company, Alexandria, V 

Parker-Holmes & Co., 

Powell & Campbell, New York City 

Racine Shoe Mfg. Co., Racine, Wis 

Reece Shoe Co., Columbus, N 

Rhein Shoe Co., St. Louis, 

Rice & Hutchins, Inc., 

Riemer Shoe Co., A. H., Milwaukee, Wis.... 

Smith, Wm. Sumner, Chicago 

Solo Shoe Co., New York City 

Standard Felt Co., West Alhambra, 

Stetson Shoe Co., The, So Weymouth, Mass. . 

Stiles, L. A., & Co., Inc., New York City. 

Thompson Bros. Shoe Co., Brockton, Mass... . 

Thomson-Crooker Shoe Co., Boston, Mass... 

Timson Bros., Inc., 

Teber-Saifer Shoe Co., St 

United States Rubber Co., New 

Victor Shoe Co., Salem, 

Vinsonhaler Shoe Co., St. 

Weyenberg Shoe Mfg. Co., Milwz Ba aw 

Williams-Clark Co., Lynn, Mass............ 

Worko Mfg. Co., Racine, Wis.. 

Wright, E. T., & Co., Rockland, 


LEATHER AND OTHER MATERIALS 

Baker-Kimball, Inc., Boston, Ma 
Beggs & Cobb, Inc., 
Creese & Cook Co., Danversport, |! 
Einstein, J., Inc., New York City 
ee Ge, I, NN. 6 id. cas o tcieeccccs 
Jcenes Co., F. E., Boston 
Levor, G., & Co., Inc., Gloversville, N. me 
Standard Kid Mfg. Co., Boston, Mass....... 
Traugott, Schmidt & Sons, Detroit, Mich 
Trostel, Albert, & Sons Co., Milwaukee, Wis.. 

*fister & Vogel Leather Co., Milwaukee, Wis. 


FINDINGS AND SHOE STORE SUPPLIES. 


B. H. K. Mfg. Co., Inc., New York City.... 54 

Dudley & Co., D. T., Haverhill, Mass........ 54 

Emery & Beers Co., New York City 

Empire Shoe Findings Corp., New York City.. 

Goodrich, B. F., Rubber Co., Akron, O 

Geodyear Tire & Rubber Co., Akron, Ohio.. 

J. & B. Sales Co., Worcester, Mass.......... 

Laing, Harrar & Chamberlin, Philadelphia.... 

Lyons & Co., Hugh, Lansing, Mich 

Milbradt Mfg. Co., St. Louis, | 

Nathan Novelty Mfg. Co., New York City.... 

National Shoe Plate Mfg. Co., Cleveland, O.. 

Polay Fixture Service Co., Chicago, 

Rosenwasser Bros., Inc., Long Island City, New 
or 

Streit, C. F., Mfg. Co., Cincinnati, 

— oa & Braid Mfg. Co., 


United States Rubber Co., 
Whitcher, F. W., Co., 
World Supply Corp., New 


MACHINE gil LASTS, MFRS.’ SUPPLIES, 
DRESSINGS, ETC. 


Griffin Mfg. Co., Inc., New York City 

New York Dyeing Co., New York City 
Pickering, Joseph, & Son, Ltd., Sheffield, we 
Radium Dye Co., Inc., Kansas City, Mo. 
United Fast Color Eyelet Co., Boston, Mass... 
United Shoe Machinery Corp., s 

United Shoe Repairing Machine Co., Boston... 
Wade & Co., A. R., Haverhill, Mass........ 
Whittemore Bros., Corp., Cambridge, Mass... . 


WINDOW DECORATIONS. 


Doty & Scrimgeour Sales Co., Inc., New York 


MISCELLANEOUS. 


Atlantic Printing Co., Boston, Mass..... 

Boot and Shoe Workers’ Union, Boston 

Erooklyn Purchasing Syndicate, Brooklyn, 
N. 


Credit Clearing House, New York City 

Eaton, James Kent, Boston, Mass.......... 

Gans Stevens Mercantile Co., Chicago 

Glauberg & Co., New York City 

Guiobe Mdse. Co., Indianapolis, 

Grieco, C., Commercial Art, Chicago 

Harvard Engraving Co., 

Hotel Chelsea, New York City 

Hotel Martinique, New York City 

Hooper Printing Co., Boston, 

Journal Engraving Co., Boston, Mass....... 

Kalter Merc. Co., Max, New York City 

Karrar, Boston, 

New York Export 
New York City 

Tolman Print, Brockton, Mass.....:....... 

Van Praag Co., New York City 

Zoccola Co., Inc., Boston, Mass 


Purchasing Corporation, 


Member of Audit Bureau of Circulations 
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PUBLISHERS’ NOTICE 

SUBSCRIPTION—The subscription price of 
the Boot and Shoe Recorder is $3.50 a 
year in advance, which includ:s postage 
in the United States, Cuba, Hawaiian 
Islands, Philippine Islands ani Mexico. 
The price for Canada is $5.00 a year, in- 
cluding postage. 

FOREIGN SUBSCRIPTION—The price to all 
foreign countries except the above is $750 
per year, including postage. 

All subscriptions are payable in advance. 

ADVERTISING RaTES—Card of Advertising 
rates furnished on applicatior For rates 
for Wants, for Sales, etc., see Want Page. 





OFFICES IN 
BROCKTON OFFICE: 224 Moraine St., Geo. 
W. R. Hill, Manager. Telephone 507. 
CHICAGO OFFICE: 189 West Madison St. 
Telephone Franklin 5073. B. C. Bowen, 


Manager. 
ST. — OFFICE: 1627 Locust St. B. C. 
Room 97, Graham 


Bowen, I! lanager. 

NEW YORK OFFICE: 
Bidg., 127 Duane St., H. —— Scott, 
Manager. Telephone 959 rth. 

PHILADELPHIA OFFICE: 929 Chestnut St., 
H. Walter Scott, Manager. 

HAVERHILL OFFICE: Chamber of Com- 
merce Rooms, Haverhill National Bank 
Bldg.. Geo. W. R. Hill, Manager. 

ROCHESTER OFFICE: 16 State St., Robert 
W. Woodruff, Manager. Telephone 1611-J. 

CINCINNATI OFFICE: 604 First National 
Bank Bldg., B. C. Bowen, Manager. Tele- 
phone Main 609. 

LYNN OFFICE: Fred A. Gannon. 

MILWAUKEE OFFICE: B. C. Bowen, Man- 


ager. 
FOREIGN DEPT.: 207 South St., Boston, 
Mass., Alex R. Zoccola, Director. 
Paris Office: 66 bis Rue Saint Didier, George 
E. Light, Manager. 

London Office: John C. Curtis, Manager, Man- 
sion House Chambers, London, E. C. 
Australian Office: Cromwell Building, Mel- 

bourne, Wm. H. Elsum, Manager. 
Argentine Office: Elias N. Rocca, Balcarce 150, 


Buenos Aires. 
Spanish Office: Leoncio de Miguel, 20 Fuen- 
earral, Madrid. 
Cuban Office: S. jal Vidal, Manager, P. O. 
go de Cuba. 
vacau, Ouvidor 71, Rio de 


Box 148, San 
Brazil: Leon Le 
«ohama, J. F. Wagen, Mgr. 


Janeiro. 
Japanese Office: * 














